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Keeping count 
of calls handled 
daily means keep- 
ing informed on 
traffic tendencies 

eeping ahead 
of service require- 
ments. 


Counters—attached tothe 
Counts the Calls keyboards—enable you to 
take periodic counts, give 
you data for forehanded 
management and show 
you the volume handled 


sure of the am by each operator. 
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PEIRCE 
EXPANSION BOLTS 


The low cost and great holding 
power of Peirce Expansion Bolts 
have made them one of the most 
popular bolts for attaching insu- 
lator brackets to brick or con- 
crete walls. 


Guaranteed not to work loose un- 
der any condition. 

ask your jobber 
HUBBARD & COMPANY 
PITTSBURGH - CHICAGO 
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x DRYVINS 


The Expansion Shields 
You HAMMER Home 


Just drill hole, drop .n the 
Dryvin - and hammer wall 
home. No spotting for hole 
No slow, tiring work with 
screwdriver or wrench Nail 
expands metal; shield holds 
load 


Save half 


American Steel & Wire Co.". 


W&M 
T elephone 
elegraph 
Wire 


Strand—sres. wins 
Pole Steps 


Descriptive Uterature — Free 


American Steel & Wire 
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the time! 


n attaching 
wire conduits 
bridle rings 
terminal boxes 
— loop straps 
cable clamps 
house brackets 
—cable racks 


Write for Free Sample and 
Bulletins, Showing Modern 
Engineering Practice. 


Star Expansion Bolt Co. 


Room 226, 147 Cedar Street, 
New York City 





Guy Stretcher 


Operated by one man. Capacity 6,000 Ibs. 
Weight, only 26 lbs. A _ continuous 
stretch or pull of four feet. No slack 
lost. No danger of slipping or 
breaking. Also used to take 

slack in underground cables. 

THINK OF IT—a one-man 

Tool that does the work of 

five men or more, saves 

hours of time,and elim- 


nates blockand tackle. 
Just fasten the swivel 
hooks to your come- 
alongs and guy or 
messenger is 
stretched to 

capacity. 

SERVES 
MANY OTHER 
PURPOSES 


“‘The Lineman’s Friend’’ 


Bloomfield, Indiana 





CEDAR 
POLES 


Treated or Plain 
Pentrex a Specialty 


NATIONAL POLE CO. 
ESCANABA :: :: MICH. 
228 Breadway, Rew York 
2844 Semmit St. Telede Obie 
Rialte Bidg, Sew Pranet os 








AYNE 
ComPpuNny 
FORT WAYNE, INO 


Fort 


PRINTING 


Printers and Blank 
Book Manufacturers 


Write for ‘Sam les on 
Priceson 1.C. Cc.  C. For 


Ours Are © the Best 








CROSS 
ARMS 


Fir—Cypress— Yellow Pine 
Plain or Treated 
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The set that made 
good at the 
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Write for special proposition to Telephone Companies. 
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The Policy a Saving 


of Lynton T. Block & Co. is to 
issue the most satisfactory and 
comprehensive insurance to be 
had anywhere— 


Furnishing absolute protection 
at cost. 


Embodying all the standard fea- 
tures and more. 


Covering special classes and se- Established 1911 


lected risks. " Workmen’s Compensation Accident 
Selling at established rates. Employer's Liability Burglary 
Returning savings at the end of Public Liability Plate Giass 

———— Teams Liability Elevator 
Giving 0 anime service Uint fs Contractor’s Liability Automobile 


not equalled elsewhere. 
° ° ° More Than a Million Dollars Saved Our Assured in the Fourteen 
It is an honest policy, carried Years We Have Served the Telephone Industry. 


out in an honest way and gives a 


square deal under all conditions. 
This forms the creed of every 
member of the organization and 
has built up the reputation of 
Lyaton T. Block & Co. until it is 


onaaera bee. — 
one of the best and most favor- J UNDERWRITERS OF SELECTED CLASS INSURANCE © 


ably known in the Mississippi wail 
Valley. . AT A SAVING = 
Utiuitiges INDEMNITY EXCHANGE 
EMPLOYERS INDEMNITY CORPORATION 
Chamber of Commerce Building St. Louis, Mo. 
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Looking back on of the board of di- 


the national tele- 
phone convention, 
held in Chicago last 
week, several sig- 

nificant developments are noted which will 
inspire the comments and occupy the 
thought of telephone men for some months 
to come. 

In fact, one of the outstanding char- 
acteristics of this 1925 national meeting 
admittedly was that it supplies the active 
men in the industry with plenty of prac- 
tical material to consider and digest, and, 
eventually, to crystallize into action. 

* x x 

One of these significant developments 
a* the convention imposed an important 
duty on the new executive committee of the 
United States Independent Telephone As- 
sociation. The board of directors of the 
association instructed the executive com- 
mittee to confer with the officials of the 
American Telephone & Telegraph Co. for 
the purpose of reaching an agreement re- 
garding Bell purchases of Independent tel- 
cphone properties that will more definitely 
maintain the strength of the Independent 
¢roup—a purpose, by the way, which Bell 
officials assert they desire to have accom- 
plished. 

No specific orders have been issued to 
the executive committee to govern its ac- 
tions, or map out any particular procedure, 
although the opinion was expressed by 
the association directors at their meeting 


that it is desirable, if the Bell organiza- 


tion hereafter acquires an 


Independent 
here and there, that it should relin- 


quish an equal number of stations to the 


plan‘ 


SOME SIGNIFICANT DEVELOPMENTS 
OF THE CHICAGO CONVENTION 


Independent group, with the idea of main- 
taining the existing balance. 
* * : 


As has been said, it is an important 
duty which thus devolves upon the ex- 
ecutive committee, yet it should not prove 
overwhelmingly difficult, for Bell officials 
have expressed the conviction that there 
should be two strong groups in the tele- 
phone industry and have registered their 
desire to cooperate with the Independent 
group toward that end. 

The sincerity of the Bell spokesmen is 
not questioned. On the contrary, the feel- 
ing is more prevalent among Independent 
telephone leaders today than ever before 
that the responsible heads of the Bell or- 
ganization want to be fair and are willing 
to cooperate with the Independent group 
along lines which will spell prosperity and 
progress for the telephone business as a 
whole. 

That being the case, a conference be- 
tween the two groups should lead to a con- 
structive procedure satisfactory to both. 
It doubtless will take time and thought, 
but should lead to a better, more definite, 
than heretofore ob- 


understanding has 


tained. 
x* xe *k * 

It is planned that the executive com- 
mittee of the association will meet in Chi- 
cago about November 19. The members 
of this committee selected at the conven- 


tion last week are the following members 


rectors: 
i. Be 
nell, 


Blomeyer, Kansas 


Beyer, Grin- 
Iowa; E. ¢ 
City, Mo.; W. H. Bryant, Mobile, Ala.; 
Frank A. Knapp, Bellevue, Ohio; R. E. 
Mattison, Lincoln, Neb.; and G. W. Rob- 
inson, St. Paul, Minn. President F. B. 
MacKinnon and Secretary Chas. C. Deer- 
ing, as administrative officers of the 
United States Independent Telephone As- 
sociation, are ex-officio members of the 


committee. 


In accordance with the instructions of 
the board, an invitation will be extended 
to the officials of the American Telephone 
& Telegraph Co. to be present and par- 
ticipate in the conference. It is expected 
that Vice-President E. K. Hall will rep- 
resent the Bell organization as he has fig- 
ured in negotiations between the two 
groups, and, it will be remembered, ap- 
peared before the Independent convention 
in October, 1922, at which time he made 
an address on the relations of the tele- 
phone groups that made a very favorable 
impression. 

Mr. Hall made a fine impression on that 
occasion, as his remarks, in a square, man- 
to-man fashion, declared there was both 
room and need for two groups in the tele- 
phone business, and he urged fair dealing 
on both sides for the prosperity and per- 
petuation of both Independent and Bell in- 
terests. 

It is hoped that he will represent his or- 
ganization at the November conferences, 


for the general good of the industry, as he 
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is familiar with the questions involved. 
On both sides there exists a feeling that 

that there 

should be two strong groups closely co- 


it is desirable and necessary 
operating for the rendering of adequate, 
efficient telephone service to the public. 
In his address before the 1922 convention, 
Vice-President Hall well said: 

“You have not alli the brains in the tele- 
phone industry, and we have not all the 
brains in the telephone industry; but in 
your group and ours we have all the 
brains in the telephone industry.” 

As there is no escape from that logic, 
why is it not reasonable to expect that the 
conferences between the two groups will 
arrive at an agreement fair and satisfac- 
tory to both, which will contribute to the 
successful progress of the business ? 

*k ok aK 

Right in this connection, memory recalls 
a pithy paragraph from one of President 
Coolidge’s addresses. It is loaded with 
common sense and reads as follows: 

“In the long course of affairs, and in 


a world which has become little more than 
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COMING CONVENTIONS. 


Illinois, Springfield, Abraham Lincoln 
Hotel, November 18 and 19. 


South Dakota, Sioux Falls, Cataract 
Hotel, January 12, 13 and 14, 1926. 


North Dakota, March 9, 10 and 11. 








a great neighborhood, our common sense 
must tell us, if our self-interest did not, 
that our prosperity, our advancement, our 
depend 
largely upon the shere that shall be allotted 


portion of aood fortune, must 
to our neighbors. 

At the last, those of us who are partners 
iw the supreme service of building and 
lettermg our civilization, must go up or 
dozen, must succeed or fail together, in our 
ene common enterprise.” 

* 


Another especially significant develop- 


inent of the convention was the indica- 


tion of a greatly increased cooperation be- 


tween the various state telephone associa- 


This was 


Telephone Rate-Makin 


tions and national organization. 


Vol. 89. No. 


most gratifying and encouraging to all 


The officers of the state associations regard 


with favor the work begun by the na- 


tional body to improve member com- 
panies’ situation with respect to account- 
ing, traffic and plant methods, and they 
heartily agreed to assist in extending this 
important campaign. 

The 


have made leading telephone men in every 


held 


district conferences so far 
state realize how vital it is for service 
companies to adopt up-to-date methods 
and the advantage of having more or less 
uniformity in their practice. 

Many state associations have alread) 
accomplished much good for their mem 
Lers, and a united action of all such, in- 
cluding the national organization, will pro- 
cuce still more valuable results for the 
entire Independent group. 


The 


cemonstrated a keener interest than eve: 


conferences at Chicago last week 
before observed, and the promise of th 
state association executives to “carry on” 
tor the general good is a guaranty of grea’ 


progress during the coming year. 


6 Principles 


Discussion of Negative Side of Question, ‘‘Shall Each Class of Service Pay Its 
Own Way?” at Annual Convention of United States Independent Telephone 
Association—Value as Well as Cost Should Be Considered in Fixing Rates 


Commercial Superintendent, Tri-State Telephone & 


In the 


rates or 


schedule of 
telephone service, 
there must first be ascertained the neces- 


determination of a 
charges for 


sary revenues to be produced by the ap- 
plication of the rates to the existing or 
anticipated number of services, or quan- 
This 
amount of revenues is such sum as will, 
under definite conditions, pay all of the 
costs of furnishing the service. By “all 
costs of furnishing the service,” there is 
contemplated : 

(a) All expense of operation, including 
an adequate reserve for depreciation so 
that the integrity of the investment may 
be preserved and the plant at all times be 
kept in a condition to render satisfactory 
service. 

(b) A reasonable return upon the fair 
value of the property used, and useful, in 
rendering telephone service to the public; 
which return will provide for interest 
charges on long-term debt and _ other 
interest-bearing obligations, dividends on 
stock outstanding, and a reasonable addi- 
tion annually to the surplus account of 


tities of the various classes offered. 


the company as a safeguard against pe- 


By R. F. Wilder, 


riods of depression and low earnings, not 
only in the interest of the utility itself, 
but also to insure adequate service to the 
public. 

The cost of furnishing telephone serv- 
ice is dependent upon certain conditions, 
and involved in determining what is a 
proper cost are: 

(a) An economic arrangement of plant 
facilities, with a reasonable excess over 
the amount in actual use, to permit of 
subscribers’ ordinary moves and changes, 
and to provide for growth on other than 
a piecemea! plan of construction. 

(b) An efficient operation of the plant 
rendering adequate and satisfactory serv- 
ice to the users, without short-sighted 
economies on the one hand, or undue ex- 
pense on the other. 

(c) A rate of return may be 
deemed reasonable both from the view- 
point of the investor and the using public 
so that capital may be attracted to the in- 
dustry and telephone service continue to 
be sold. 

It is, without doubt, the duty of a tel- 
ephone company, as a public service con- 


which 


Telegraph Co., St. 


Paul, Minn. 


and, I believe, likewise the usua! 
policy, to strive to furnish the best pos- 
sible telephone service to the greatest 
possible number of users at such prices as 
will give to each user at least full value 
for his payments for service, and at the 
same time pay the expense of operation 
and yield a fair return to the company 

In such declaration of policy the tele- 
phone industry is not assuming a highly 
virtuous pose, or claiming to operate on 
a philanthropic or altruistic basis, for only 
by such policy can it secure the highest 
development and most widespread use, 
which in turn will produce the largest 
possible revenues from the operation of 
its telephone system. Each telephone com- 
pany is engaged in business primarily for 
the purpose of making money and, in 
pursuing a policy of the greatest good to 
the greatest number, is itself one oi the 
beneficiaries thereof. 

Having ascertained the required reve- 
nues to be produced from the rates of 
charges to be determined, and having de- 
cided upon a policy of promotin: 
highest development of use, the nex! 


cern, 


the 
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sideration is with regard to the classes of 
service to be: offered. Telephone service 
first, naturally, divides two 
classes : 


into main 


1. Local or exchange telephone service. 
2. Toll or long distance telephone serv 
ice. 

’ 


By “Exchange Service” we refer to tel- 


ephone communication furnished to and 
between subscribers within a definite area, 
municipality and _ its 
on a basis of either flat-rate charges, or 


usually a environs, 
message-rate charges, without taking into 
consideration the time element of the calls 
made. 
lephonic communication 


By “Toll Service” we mean te- 


between a_ sub- 
exchange and a 


another 


scriber of one area 


subscriber of more or less dis- 
tant. 

It is true that there is no real distinc- 
tion between the characteristics of the 
transmission of an 


exchange call and a 


toll message; each is the transmission 
of electric 


telephonic 


current, making possible 


communication between two 
users 

Toll service is established as a separate 
class primarily because of the variance in 
its use by the subscribers of the exchange 
furnished 
throughout an area in whicly it is antici- 
pated, and it is usually a fact, there is a 
widespread 


area. Exchange service is 


intercommunica- 
tion between the residents of any section 


demand for 


of this area and those of any other part: 
cn the other hand, the toll service is made 
use of to a high degree by a very small 
percentage of the total users of the ex- 
change service and to a very limited ex- 
tent, or not at all, by the others. 
that the 
exchange area be 


Thus, m_ order 


in the 


average user 
not obliged to 
contribute toward the cost of the toll or 
long distance service of which he makes 
no, or at least a very limited, use, the toll 
service is established as a separate class 
and rates assessed on the basis of the 
unit of use and the elements of distance 
and time consumed. 

Exchange service is generally classified 
in two ways: 

(a) By character of use. 

(b) By character or apportionment of 
facilities, 
classified as busi- 
ness, residence, and rural. 

Business service is that furnished to a 
subscriber for the purpose of furthering 


By use, service is 


or carrying on his business or profession. 

Residence furnished for the 
convenience of the household and the na- 
ture of its use is largely social. 

Rural with the exception of 
that furnished to stores, creameries, and 
other like enterprises, situated in the coun- 
try districts, is furnished to the farmer, 
and its use is both for business and social 
purposes, 

. 


service is 


service, 


character or apportionment of fa- 
es. service is classified as: 
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The Presentation of Mr. Wilder’s Address 
at the Convention Last Week Was Fol- 
lowed with the Closest Attention. 


(a) Main stations, private branch ex- 
change and extensions. 


(b) Individual line, two-party — line, 


four-party line, etc. 


These two methods of classification 


combine to provide classes of service 


somewhat as follows 


there is some divergency of opinion as 
to the factors to be taken into account 
In the determination of 
nues, cost of service, as 
plated, with the 
thereto, is the only 
ered. 


a large majority of telephone operating 


necessary reve 
contem- 
subsidiary 


herein 
conditions 
factor to be consid- 


In the making of the specific rates 


men will, I believe, hold that, while cost 
factor which 
there is another important factor in the 
determination of the rates for the vari- 
ous classes of service; namely, the value 
of the 
others, 


is a must be considered, 


There are 
that 


service to the user 


however, who contend cost 


only should be considered 

Inasmuch as we are discussing the prin 
ciples of telephone rate making, and not 
the rate level, or any particular rate, we 
may forego further reference to toll 
rates, thus confining the argument to the 
making of exchange rate schedules. 

The telephone company, and the peo 
ple of the community, have at least one 
common interest in the tele 
phone rates to be established for the ex 
change serving the 
that the number of subscribers be as large 


schedule of 


area. Each desires 


as possible.” The telephone company de 
sires this from the standpoint of revenue 
the public desires this from its interest in 
the extent of telephone service to be avail- 


able. 


Individual line 


Main stations 


Business service 


| Private branch 
| 


Two-party line 
Trunk lines 
Switchboard 
Stations 


exchange ° 


| Extensions 


Main 


Residence scr\ ice 


Private branch 


etations......... 


~ Individual line 

Two-party line 

Four-party line 
Trunk lines 
exchange. ; 
Switchnopoara 


Extensions........ 


Four-party line 


Rural service 


Eight-party line 


Multi-party line 


The foregoing is but a general outline 
of service 
means complete. 
sometimes type of equipment; 
i. e., either wall or desk sets. 
ice is often 


classification and is by no 
Further 


made by 


classification is 


Rural serv- 


subdivided into business and 
residence service. 

I believe that telephone companies, gen- 
erally, are agreed with regard to the de- 
termination of the necessary revenues and, 
therefore, no more space need be devoted 
in this paper to plant arrangement, eco- 
nomic operation and a reasonable return. 
| believe that we 
accord on a broad policy to promote de- 


also are generally in 
velopment and will all subscribe to classi- 
fication of 
lines mentioned. 


service somewhat along the 
However, as we ap- 
proach the problem of assigning a specific 


rate for each particular class of service, 


While 
telephone 
the conditions in other lines of industry 
for example, it 
telephone service per station served in a 
large metropolitan exchange than it does 
in an exchange serving a small community 


features of furnishing 


somewhat 


certain 


service vary from 


costs more to produce 


—at the same time in a given area, service 
can be furnished more economically, pro- 
vided there is a high development rather 
than a low development of use therein. 
It is thus possible that, by proper adjust- 
ment of rate schedules, the purpose of the 
telephone company and the wishes of the 
public served may be fulfilled 

The writer is willing to agree, without 
further argument. that, if this high de- 
velopment might be attained by spreading 
classes of 


the charges for the various 


thereot, in strict ac- 


service to the users 
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cordance with the cost of furnishing the 
service to each, that such procedure would 
be highly desirable, but it is my conten- 
tion that rate schedules so established 
would not permit the development of use 
necessary to produce adequate revenues. 
nor the extent of service to be satisfac- 
tory and of proper value to each and 
every subscriber. 

It must be borne in mind that the tele- 
phone company and the public served em- 








“The telephone company, and the peo- 
ple of the community, have at least one 
common interest in the schedule of tele- 
phone rates to be established for the ex- 
change serving the area. Each desires 
that the number of subscribers be as 
large as possible. The telephone com- 
pany desires this from the standpoint 
of revenue; the public desires this from 
its interest in the extent of telephone 
service to be available.”—R. F. Wilder. 








ploy different standards in determining 
what is a satisfactory rate schedule. A 
satisfactory rate schedule from the stand- 
point of the telephone company is one 
which will produce sufficient revenue to 
cover all the costs of furnishing service; 
these costs including, as has been said be- 
fore, the expense and a reasonable return 
on.the fair value of the property. The 
telephone user has no particular interest 
in the cost of furnishing the service, but 
judges the rate schedule solely from the 
standpoint of whether or not the value of 
the service to him is worth the charge he 
pays. 

There are two major types of exchange 
rate schedules; one, “flat-rate schedules,” 
under which the various subscribers pay 
for their respective classes of service, 
definite monthly, quarterly, or annual 
charges without limitations as to the num- 
ber of calls to be made; the other, “mes- 
sage-rate schedules,’ under which the 
users of the various classes of service 
pay certain minimum monthly charges, 
which minimum charge includes a definite 
number of messages, and a per message 
rate for originating calls in excess of 
those allowed under the minimum charge. 

In general, message-rate schedules are 
confined to our very largest cities, and it 
seems to be a safe policy to pursue to 
continue to furnish service under flat-rate 
schedules as long as a_ schedule, which 
will produce the required revenue, will 
continue to permit of a satisfactory de- 
velopment. 

It should not be overlooked that 
message-rate schedules have two effects 
upon the furnishing of service that are 
bound to be felt by the subscribers. First, 
by reason of the necessity of establishing 
a count of the originating calls from each 
subscriber’s station, there is additional 
equipment and additional labor involved 
which must be compensated for in the 
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telephone rate; and also the message-rate 
schedule has a tendency to reduce the 
number of calls made, and the subscriber, 
therefore, under message-rate schedules 
is sure to receive a little less service for 
the amount he pays than he would under 
flat-rate schedules. 


I believe this fact has been recognized 
in some of our largest cities, and while 
there was a tendency some few years back 
towards a widespread use of message-rate 
schedules, that tendency has been some- 
what modified by the use of mixed sched- 
ules, under which business service has 
been sold at message rates, and residence 
service at flat rates. In some cases in 
order to do this it has been found advis- 
able to create zones so as to be able to 
quote a flat rate within the various zones, 
and then establish an inter-zone message 
rate which might be referred to as a local 
toll charge. 


I do not wish to be understood as con- 
demning message-rate schedules, for, 
either full message-rate schedules or 
mixed schedules are absolutely necessary 
in our largest cities. However, what it is 
desired to point out is that, while a 
message-rate schedule is presumed to ap- 
proximate more closely than flat-rate 
schedules the cost of furnishing the serv- 
ice to the various users, for the reason 
that the charge to the user varies with 
the number of calls originated, there is 
the effect above stated on the cost of fur- 
nishing the service, and a certain restric- 
tion upon use, in each case borne by the 
subscriber. 

My contention is that message-rate 
schedules should be introduced as a neces- 
sary revenue measure when the exchange 
reaches such proportions that flat rates 
will not work out fairly between large 
and small users of the same class, usually 
business subscribers, rather than between 
the separate classes. To illustrate, let us 
suppose an exchange schedule provides 
business individual line service at $10.00, 
business two-party line at $8.00, residence 
individual line at $3.75, residence two- 
party line at $3.00. The weakness of this 
schedule to withstand attack as to unfair 
distribution of charges is not because of 
the relation between business and _ resi- 
dence rates, but that the schedule makes 
telephone service rather expensive for the 
very small business concern. 


When a much higher flat rate is neces- 
sary, then message rates should be intro- 
duced so as to provide for the small busi- 
ness user. It may be suggested that a 
lower flat-rate classification be established 
—four-party line business service. This, 
however, will not relieve the situation for 
party-line fill cannot ordinarily be secured, 
and if secured, the service is usually un- 
satisfactory. The case noted, I believe, is 
a very good example of rate treatment 
necessary from the standpoint of the value 
to the user with very little consideration 
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of cost involved. In my opinion, imes- 
sage-rate schedules should never be intro- 
duced solely for the purpose of attempt- 
ing to spread rates in strict accordance 
with costs. 

It is my understanding that the adyo- 
cates of establishing rate classifications 
entirely on the basis of cost of service 
have in mind not the cost incurred for 
each individual user, but for the various 
classes of users. I believe that the usual 
plan has been to determine what might be 
called the average value of the facilities 
furnished for each user of the respective 
classes of service and also the average 
demand upon the exchange for service in 
originated calls. 

While, no doubt, the cost of service to 
the average user of each class can be 
closely approximated, it should be borne 
in mind that many of the costs involved 
in furnishing the service are non-separable 
costs; that is, they are joint costs which 
must be apportioned, and even under the 
best method of apportionment, we are 
likely to err; for example, in most cost 
studies in selecting a method of appor- 
tioning the costs of collection of revenue, 
it has been the general practice to appor- 
tion on the basis of the amount of reve- 
nue collected. This is fairly satisfactory 
in apportioning collection expense charge- 
able to exchange service and to toll serv- 
ice, but does not seem to fit the situation 
in apportioning costs of collection be- 
tween the various classes of users. 

There is no doubt in my mind that the 
cost of collecting for a business telephone 
in our largest exchange, as compared with 
the cost of collecting for a two-part) 
residence telephone, is not in accordance 
with the revenue involved, which is $10 
each month for the business individual 
line telephone, and $3 each month for the 
two-party residence telephone. On_ the 
other hand, if this be apportioned on the 
number of telephones, there is the same 
likelihood of error, for it would seem 
almost absurd to hold that the cost of col- 
lecting $300 monthly from a_ private 
branch exchange subscriber, having some 
75 stations, would be the equivalent of 
the cost of collecting for 75 main line 
stations. 

This is not a_ reflection upon 
studies, for cost studies are of great value 
and are indicative of what the spread in 
rates should be, but, I believe, they are 
not, and should not be considered 
clusive. 


cost 


con- 


In connection with the subscriber's de- 
mand for service, as measured by orig- 
inating calls, in many cases studies will 
show a much wider variance in this de- 
mand between individual users of one 
class of service than will be found between 
the average users of two classes. Now, 
while this variance in demand does affect 
the cost of furnishing the service to the 
user, it may have no effect upon the value 
to him. 
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To illustrate this point, consider the 
large grocery store with a private tele- 
phone. In case of practically all such 
subscribers, a majority of the trunk lines 
between the private branch exchange and 
the central office are arranged for service 
one way only—incoming to the branch ex- 
change. The value of the telephone 
service to such a subscriber is by no 
means determined, or measured, by his 
originating calls; it is exactly the reverse, 
and the value to him of his telephone 
service is largely measured by the num- 
ber of calls which he receives. 

If business and residence rates were 
established strictly upon a cost basis, I 
am inclined to believe that at the average 
exchange, the rate for business service 
would be lower, and those for residence 
service higher than now in effect. For 
one reason, the greater part of the busi- 
ness service furnished lies within what we 
consider the downtown business section 
of the area, at a short average distance 
from the central office, whereas the resi- 
dence service is at a much greater aver- 
age distance and involves, in a case of a 
single-office exchange, a much _ higher 
average length of subscribers’ loop; if in 
a multi-office exchange it involves heavy 
investment in trunk cables, and the addi- 
tional expense of trunking of a large per- 
centage of the calls. 

To my mind, it would be unfair to thus 
penalize the average residence user, be- 
cause of the greater average distance from 
the central office to his premises. I be- 
lieve that, when the exchange base rate 
area is definitely established, each user 
therein should be treated on a parity with 
all others without discrimination because 
of his location within the area. I believe 
that to do otherwise is just as absurd 
as if the city government in apportioning 
the tax burden should levy more heavily 
for the cost of police protection on the 
citizen who lives in the outskirts, than 
upon the individual who has his home at 
a short distance from the central police 
station. This has no reference to extra- 
mileage rates for special classes of service 
furnished beyond the base rate area. 


In furnishing telephone service to the 
community, I am of the opinion that it 
is of first importance that the service be 
as widespread as possible, with each user 
contributing what he can afford to for 
the service rendered, even though certain 
classes of users pay slightly more than 
the actual cost thereof, and certain other 
classes of users a little less. I have in 
mind one particular class of service which 
would be exceedingly difficult to develop 
under rates established on a cost basis, 
namely, rural telephone service. Yet, 
rural telephone service, in particular in 
the small exchange, contributes very 
largely to the value of the service to the 
users within the urban area. 


Chis is true also with regard to resi- 
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dence service, the residence development 
being of value to the business users. In 
this particular I hold that it is more im- 
portant to the community, as a whole, 
that the minimum rate for the party-line 
residence service be such that the citizen 
in the lower walks of life may have a 
telephone in his home, than it is that those 
who are more well-to-do may be relieved 
of the seeming injustice of paying a slight 
amount more to the telephone company 
than the actual cost of the service which 
they receive. 

It should be well considered that the 
value of telephone service to the user is 
not measured as is the service rendered 
by other public utilities. In the use of 
electric current in my home the value 
lies in the convenience afforded to me 
within my own premises in the use of 
lighting and heating appliances. 


The fact of whether or not my neigh- 
bors and friends are also users of electric 
current, neither adds to nor detracts from 
the value I receive from the electric util- 
ity. The same thing may be said with 
regard to the use of gas, water, etc. 
On the other hand, the value I receive 
from my telephone service is not meas- 
ured by the facilities placed in my home 
by the telephone company, nor by the tele- 
phone company’s prompt response to my 
calls, but by the condition of whether or 
not others with whom I may wish to com- 
municate by telephone likewise have tele- 
phone service. 

This condition affecting value of serv- 
ice, peculiar to the telephone, is evidence 
of the fact that the interest of each sub- 
scriber extends beyond consideration of 
the telephone facilities installed for his 
use and the price paid therefor, and in- 
cludes consideration of the rate paid by 
cthers. Thus, it will be recognized that 
while telephone service is sold to the in- 
dividual, in reality it is a matter of con- 
cern to the community as a whole, just 
as is the matter of the general welfare 
of the people within the area. 

A very large majority of telephone ex- 
changes are operated under flat rate 
schedules. Under such schedules, classi- 
fications of service are largely made by 
apportionment of facilities. This is ac- 
complished by establishing classes under 
which one or more subscribers are served 
from the same circuit; for instance, we 
have what is known as individual line, 
two-party line, and four-party line resi- 
dence service. The individual line, being 
the highest grade of residence service, 
naturally, is sold at the highest residence 
rate; four-party residence service, being 
the lowest grade, is sold at the lowest 
residence rate. ; 

Now, for the very reason that classifica- 
tion of residence service is so determined, 
there enters a factor, which must be con- 
sidered in establishing the rates for each 
class, that is very important, not because 
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of its relation to cost of service, but be- 
cause of its effect upon the value of serv- 
ice to all users. This factor is the char- 
acter and quality of the exchange service 
as a whole. 

Traffic conditions must be considered 
and if we have a schedule which induces 
too large a development of use of party- 
line service, in particular four-party line 
service, we so degrade the service as a 
whole that the value to the user is af- 
fected. Therefore, in establishing the 
rate for each of the three classes of res- 
idence telephone service, we must estab- 
lish such differentials as will permit the 
sale of a reasonable quantity of each class, 
maintaining such distribution that traffic 
requirements may be met. 

The problem is twofold, if the central 
office equipment is arranged for the fur- 
nishing of these three classes of service. 
We must set up a schedule under which 
there can be enough sold of each class to 








“In furnishing telephone service to 
the community, I am of the opinion that 
it is of first importance that the service 
be as widespread as possible, with each 
user contributing what he can afford to 
for the service rendered, even though 
certain classes of users pay slightly 
more than the actual cost thereof, and 
certain other classes of users a little 
less. 

I have in mind one particular class 
of service which would be exceedingly 
dificult to develop under rates estab- 
lished on a cost basis, namely, rural 
telephone service. Yet, rural telephone 
service, in particular in the small ex- 
change, contributes very largely to the 
value of the service to the users within 
the urban area. 

This is true also with regard to resi- 
dence service, the residence develop- 
ment being of value to the business 
users. In this particular I hold that it 
is more important to the community, 
as a whole, that the minimum rate for 
the party-line residence service be such 
that the citizen in the lower walks of 
life may have a telephone in his home, 
than it is that those who are more well- 
to-do may be relieved of the seeming 
injustice of paying a slight amount 
more to the telephone company than 
the actual cost of the service which 
they receive.”—R. F. Wilder. 








warrant the continuation of that classifi- 
cation, but not too great a quantity of the 
lower grade, or we seriously affect reve- 
nue, as well as the quality of the service. 

To put it briefly, the schedule should be 
so balanced that each residence user will 
subscribe for that class of service which 
will adequately meet his demands for “serv- 
ice, as occasioned by his social position 
in the community. A satisfactory distribu- 
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of the various classes of 
service is one of the most difficult prob- 
lems in the establishment of telephone 
rates, and it often has to be accomplished 
by a more or less arbitrary fixing of the 
differentials. 

With the interest of the public in there 
being as great a number of users as pos- 
sible, it is that the class 
of residence service is usually sold at a 
rate which will not yield as great a re- 
turn as from the higher grades. As has 
been said before, this is in the interest of 
the community as a whole; consequently, 
as an offset to this, some of the higher 
grades of service, and some of the special 
classes may yield a higher return. In 
this connection I believe that it is abso- 
lutely right and proper that extension 
telephone service, and all supplemental 
service be sold at more profitable rates. 


tion of the users 


natural lowest 


While definite conclusions may not be 
reached by analogy, at the same time com- 
parisons are illustrative and indicative. I 
often think that the spreading of rates for 
telephone service is somewhat in line with 
the subscription and advertising rate 
spread of our newspapers. The news- 
paper has two kinds of service to sell— 
news service to its subscribers, and adver- 
tising service. The revenue produced 
from these two services should pay the 
costs of publishing the paper, including 
a return upon the investment, and_ the 
spread of charges is largely made on an 
arbitrary basis to induce the largest pos- 
sible number of subscribers, which makes 
the advertising service of value. 

This is comparable to the situation in 
the telephone field; the greater the num- 
ber of residence subscribers we can secure, 
the greater is the value of our service to 
the business institutions in that area. 
Also, there should be considered the fact 
that the rate for telephone service paid 
by the householder, with the exception of 
men of certain professions, is a matter 
of personal expense, whereas the rates 
and charges paid by the business users 
constitute one of thé overhead costs of 
doing business, which is, in the ultimate, 
paid by the patrons of the concern. 


The history of telephone development, 
to my mind, well illustrates the impor- 
tance of consideration being given to the 
value of the service to the user, or to 
what may be called his estimate of value, 
as evidenced by his subscribing for serv- 
ice. Telephone exchanges operated in our 
cities at first with largely business devel- 
opment, the residence development being 
limited. 

Business rates were, in most cases, fully 
as high for the limited extent of service, 
as are now anywhere charged with the 
present high development. Residence ra%es 
were likewise high, and in relation to the 
business rates were proportionately higher 
than generally is the case today. 

When telephone 


companies began to 
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really cultivate the residence field, in 
practically all cases the inducement of.- 
fered to prospective subscribers was a 
lowered rate for residence service. Un- 
der competitive conditions, this situation 
early developed by one of the competing 
companies reducing its rates for residence 
service and expanding its development 
within the area, usually without the neces- 
sity of lowering its business rates. This 
action necessarily was followed by the 
other company, and a large residence de- 
velopment stimulated. 

Of course, in many cases rate reduc- 


tions because of competitive conditions 








“TI believe that the acceptance by the 
public of rates schedules so established 
(upon consideration of both cost of 
service to the operating company and 
value of the service to the various 
classes of subscribers), as evidenced by 
a steady growth and continued develop- 
ment, is the best possible argument as 
to the propriety of so fixing telephone 
rates.”——-R. F. Wilder. 








were carried to the extreme, but, never- 
theless, there was clearly shown the im- 
portance of the value of the service, as 
placed thereon by the user, as a factor 
in development and the importance to the 
business user of the residence development 
secured. 

In the early days of our exchanges the 
average business house had one telephone 
line, with the larger concerns having two 
or three lines and extension stations. Di- 
rectly following the increase in residence 
development, business houses added to 
their telephone facilities, and there fol- 
lowed a rapid development of private 
branch exchange service. 


The first effect of the increased resi- 
dence development was shown by the re- 
tail merchant increasing his telephone 
facilities. Following the use of additional 
facilities by the retail merchant, the 
wholesaler and manufacturer soon found 
it necessary and desirable to increase their 
telephone service. This period of rapid 
development was, without doubt, stimu- 
lated by competition, but sooner or later 
came about in the same way in those ex- 
changes that were not competitive. It 
does seem that these facts clearly demon- 
strate that the business user is willing 
that the rate schedule be so adjusted as 
to produce a high residence development, 
and to subscribe for the necessary service 
for his telephone needs at the rates estab- 
lished in such schedules. 

I believe that telephone rate schedules 
established upon consideration of both 
cost of service to the operating company, 
and value of the service to the various 
classes of subscribers, will be more satis- 
factory in the long run, and will produce 
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a greater development and widespread use 
than will schedules that are established 
with only the cost factor considered. 

I believe that the acceptance by ‘th: 
public of rate schedules so established, as 
evidenced by a steady growth and contin- 
ued development, is the best possible ar- 
gument as to the propriety of so fixing 
telephone rates. 

[ am also of the opinion that it has 
been through the establishment of rate 
schedules, determined by mathematica] 
computation, insofar as the total revenues 
to be secured are concerned, but in which 
the specific rates were fixed after not only 
consideration of cost but by the applica- 
tion of judgment and reason with regard 
to the value to the user, that we have 
brought about in the United States the 
wonderful development of the telephone 


Trans-Atlantic Radio Station in 
England Near Completion 


According to a special cable dispatch, 
the British Post Office is not inclined t 
encourage hopes that New York and Lon- 
don will be calling up each other on the 
wireless telephone for some time to come. 

The great wireless station designed to 
bring England wireless telegraphic 
communication with all the world is now 
vearly finished at Rugby, so fhe wireless 
telephone plant which is connected with it 
is also almost ready. From it attempts 
will be made to speak directly with the 
United States. It will be the first trans- 
mitting erected on that side of 
the Atlantic which has theoretically the 
power to permit 


into 


station 
transatlantic conversa- 
tion. 

In the United States a transmitting sta- 
tion has been in existence some time and 
tests have shown that under certain con- 
ditions it is possible to hear conversations 
carried on in America in England, but 
sc far there has been no opportunity of 
«ascertaining whether the United States 
could in the same way hear British voices 
by telephone. This, it is said here, will 
probably turn out to be feasible under 
laboratory conditions and when atmospheric 
conditions are favorable, but a great deal 
of work will be necessary before wireless 
telephony between the two countries can 
be established as a commercial proposition. 
District Telephone Meeting Held 

at Kingfisher, Okla. 

Talks on telephone service 
user’s standpoint, the necessity and con- 
venience law applying to telephone com- 
panies and the revocable permit law, 
passed by the last legislature, featured 
the district convention of the telephone di- 
vision of the Oklahoma Utilities Associa- 
tion held in Kingfisher, Okla., October 6. 

E. E. Miles, of Garber, was selected as 
«strict chairman and Mrs. C. B. Ford, of 
Kingfisher, as district secretary. for the 
ensuing year. 


trom the 





With the Pioneers at Washington 


Annual Gathering of Telephone Pioneers of America at Washington Last Week 
Emphasizes Good Fellowship Prevailing Wherever Telephone People Gather— 
High Spots of Talks—Entertainment Provided by Chesapeake & Potomac 


While many of the Telephone Pioneers 
of America have undoubtedly visited 
Washington before—on a wedding trip, 
perhaps, or to see the inauguration of a 

resident—this fact did not prevent them 
irom turning out in large numbers to at- 
tend the 12th annual meet- 


Stevenson, who is also chairman of the 


executive committee. Mr. Stevenson said 
that the constitution at present provides 
that no man can be twice president of the 
Pioneers but that the commit- 


tee were of the unanimous opinion that 


executive 





ing of the association held in 
the nation’s capital on Oc- 
tober 16 and 17. And while 
the convention was scheduled 
for Friday and Saturday 
only, some of the visitors 
arrived as early as Wednes- 
day and others remained un- 
til the 


The greater 


following Monday. 


number, how- 


ever, arrived on Thursday, 





and departed 


late Saturday night or early 


October 15, 








Sunday morning. 
The convention 

officially on Friday at 10 

a. m., in the Garden at the 


opened 


H. B. Thayer, Chairman, Board of Directors, A. T. & T. 
Co., A. E. Berry, President of Chesapeake & Potomac, 
and Ben S. Read, President of Southern Bell and 


Retiring President of the Pioneers. 


Mayflower, with a meeting 
of the delegates and presidents of the chap- 
ters. Ben Read, president of the Pioneers, 
was in the chair and Secretary R. H. Star- 
rett by his side. Seated in the front of the 
100m were the other national officers: F. 
A. Stevenson, senior vice-president; W. R. 
Abbott, A. E. Berry, D. P. Fullerton, vice- 
presidents; F. Powell, treasurer; B. A. 
Kaiser, E. K. Hall, Henry McDonald, 
members of the executive committee; A. 
L. Salt, H. B. Taylor, past presidents. 
Attending the meeting were presidents 
end delegates from cach of the 36 chap- 
ters, to the number of about 200. 
[Immediately after roll call, the presi- 


recognized Vice-President F. A. 


circumstances may arise in which it would 
be desirable to elect as president a man 
who had already served in that capacity 
at some previous time. 


Mr. Stevenson then presented an amend- 
ment to section 3, article 5, of the consti- 
tution to strike out the old section and in 
lieu thereof insert the following: “Section 
3, article 5. No person shall be elected to 
the office of president for two consecutive 
terms.” 

The amendment was unanimously 
ried. 

The president then announced the ap- 


Car- 


pointment of a nominating committee after 
which he asked for the reports of officers. 
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The secretary's report was read by Se 
retary R. H. Starrett and the treasurer's 
report by Treasurer F. Powell. The treas- 
urer’s report indicated that the organiza 
tion is in a first-class financial condition 
The secretary's report was especially in 
teresting, as it 


showed the tremendous 


growth of the organization. Since the first 
of this year the number oi people admitted 
to the ranks of the Pioneers was 2,097, a 
gain of 25 per cent, making a total of 10, 
038. Since January 1, 1924, ten chapters 
have been and 
been granted to them. 

The secretary also 
the beginning of this 
95 Pioneers, following which, on motion 
cf E. K. Hall, all those present stood for 
one minute 
tribute. 

At this peint, Mr. Hall said he would 
like to talk for a minute or 


organized charters have 
reported that since 


vear death claimed 


with bowed heads in silent 


two on the 
subject of the 1926 convention, saying that 
all along it has been taken for granted 
that the convention would be held at Bos 
ton, as 1926 marks the 50th anniversary 
of the telephone and Boston is the birth- 
piace of the ifidustry. 

There are serious difficulties in the way 
of holding a convention in next 
year, Mr. Hall pointed out, as two of the 
largest hotels there are in course of recon- 
struction and will not be finished in time, 
and the other hotels cannot properly ac- 
commodate the Pioneer convention. How- 
ever, the entire question will be given care 
tul consideration by the executive commit 


30ston 


tee and some solution found 

President Read 
speakers, all of whom spoke on “Chapter 
Activities” 


then introduced four 


in their respective sections 
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Long Line of Pioneers in Mount Vernon Coming Up from River to the Mansion, U. S. Army Band Leading and Playing, ‘Onward, 
Christian Soldiers’—E. K. Hall, Vice-President of &. T. & T. Co., and Mrs. Hall, Just Before Boarding the McAlester for Mt. Vernon 
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H. B. Thayer, of New York City, Was 
Elected President of the Telephone 
Pioneers of America. 

The first of these was J. W. Dietz, pres- 
ident of the Edward J. Hall chapter and 
secretary of the persennel committee of the 
Western Electric Co., New York City. 
Mr. Dietz described the activities in his 
chapter and said that in his opinion it is 
better to have only a few meetings a year 
end to have these exceptionally good, in- 
cluding one out-coor meeting. During 
the past summer one of the meetings took 
the form of a boat trip up the Hudson. 
Miss Daisy Thomas, president of the 
Oregon chapter and principal of the train- 
ing school of the Pacific Telephone & 
Telegraph Co. at Portland, made a splen- 
did talk, during the course of which she 
described the Pioneer organization as “the 
living expression of the spirit of the Bell 

system.” 

She told of the efforts of the officers 
of her chapter to keep the individual mem- 
bers interested and said that whenever 
people in supervisory positions, who are 
also Pioneers, have occasion to travel out 
cof headquarters into the territory, they 
look up the members in that section and 
have a chat with them. 

Miss Thomas, incidentally, is the only 
woman president of a Pioneer chapter. 

D. M. Therrell, president of the Dixie 
chapter No. 23, and supervisor of machine 
switching and radio, Southern Bell Tele- 
phone & Telegraph Co., at Atlanta, Ga., 
was the third speaker. He described the 
telephone pioneers as men and women who 
have builded a dream into an exact sci- 
ence, and traced the growth of the organi- 
zation from its beginning in Boston in 1911 
with only 246 members. He said that as 
there is always room for discovery and 
improvement, each day brings forth its 
pioneer in the true sense of the word. 

The speaker advocated increased chapter 
activities in order to stimulate the member- 
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ship and to insure self-support and perpet- 
uation. He said that the Dixie chapter now 
has on its rolls 100 per cent of those elig- 
ible, and that it was the aim of the officers 
to hold them by offering programs of 
compelling interest. 

The fourth speaker on the day’s pro- 
gram was Charles E. Hall, secretary of the 
Northwestern Bell Telephone Co., Omaha. 
Mr. Hall appealed for good fellowship in 
the chapters and close contact with all 
members. He said that the Pioneer or- 
ganization is “not a close corporation, a 
fraternity or a social four hundred,” and 
that it is the duty and privilege of the 
Pioneers to instill zeal, spirit, hope and 
confidence in the telephone organization 
generally. He reminded the Pioneers that 
they should especially be mindful of re- 
tired telephone men and women and to 
keep in touch with them, as these contacts 
are particularly dear to those who are no 
longer actively engaged in telephone work. 

At the close of the speaking program 
the committee on nominations made its re- 
port and the chairman announced the fol- 
lowing recommendations for officers: 











President Walter S. Gifford of the A. T. & 
T. Co. Recently Completed 21 Years of Bell 
Service and Was Elected to Membership 
in the Telephone Pioneers, Making Total 
Membership An Even 10,000. 











Miss Daisy Thomas, President of Oregon 
Chapter of Telephone Pioneers of Amer- 
ica, Is the Only Woman President 
of a Pioneer Chapter. 


President: H. B. Thayer, chairman of 
the board, American Telephone & Tele- 
graph Co., New York City. 


Senior Vice-President: F. A. Steven- 
son, director, Long Lines Department, 
American Telephone & Telegraph Co., 


New York City. 

Vice-Presidents: J. S. McCulloh, pres- 
ident, New York Telephone Co.; M. B. 
Jones, president, New England Telephone 
« Telegraph Co., Boston, Mass.; and J. E. 
MacDonald, secretary-treasurer, Mountain 
States Telephone & Telegraph Co., Den- 
ver, Colo. 

Executive Committee (For term of two 
years—1926 and 1927): B. A. Kaiser, 
special representative, American Telephone 
& Telegraph Co, New York City, and 
J. L. Kilpatrick, vice-president, Western 
Electric Co., New York City. 

There being no further nominations, the 
president suggested a motion to authorize 
the secretary to cast one ballot for the 
candidates. The motion was made, the 
secretary cast the ballot, and the new ofh- 
cers were elected. 

The hold-over members of the execu- 
tive committee are: E. K. Hall, vice- 
president, American Telephone & Tele- 
graph Co., New York City; Miss Ida 
Krebs, cashier, Ohio Bell Telephone Co., 
Canton, Ohio; and Henry McDonald, com- 
mercial representative, American Telephon: 
and Telegraph Co., Boston, Mass. 

While this meeting was going on, the 
rest of the members of the Pioneers wer 
busy, too, but they were not holding a 
meeting. Some of them were paying 4 
visit to the offices of the Chesapeake & 
Potomac company in Washington, some oi 
them were seeing the city, some of then 
were greeting late arrivals. 

The greatest number of them doing the 
same thing, however, was probably th 
bunch on the good ship Charles McAlest 
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sailing down the Potomac for a visit to 
historic old Mount. Vernon, home of 
George Washington. 

Because it was impossible for the boat 
to carry all the Pioneers on one trip, and 
to give an opportunity to make the trip to 
those who were in the General Assembly 
meeting during the morning, another trip 
was made in the afternoon. 

A feature not included in the morning 
trip was the laying of a wreath on Wash- 
ington’s grave by Ben Read, representing 
the national association, in the presence 
of all the national and chapter officers and 
the delegates. 

On Saturday morning, everybody assem- 
bled for what might be described as the 
“big” gathering of the convention. Not 
only was it big by virtue of the large 
number of Pioneers present, but by virtue 
co: the speakers. P. O. Coffin, president of 
the Alexander Graham Bell chapter, Wash- 
ington, and general auditor of the Chesa- 
peake & Potomac Telephone Co., deliv- 
ered an address of welcome to all visiting 
Pioneers on behalf of the members of the 
local chapter. 

Then followed what has come to be 
known as the “President’s Address,’ 
which was delivered by Ben Read, presi- 
dent of the Telephone Pioneers of Amer- 
ica, and president of the Southern Bell 
Telephone & Telegraph Co. The keynote 
ef Mr. Read’s talk was the responsibility 
ot the telephone organization to the young 
people in it, and what the Pioneers can do 
to help. 

Mr. Read said that although the young 
people of today are commonly supposed to 
have little respect or regard for the 
things that most of the older people hold 
sacred, they seem to sense that there is 
something fine and wholesome in telephone 
work and in the organization—that in- 
tangible thing which is best described by 
the phrase, “The Spirit of Service.” The 
young people in the organization try to 
find out what this mysterious and worth- 
while thing is by watching the older peo- 
tle and talking with them. 


’ 


Youth will always respond to the call 
of service, said Mr. Read, when it is 
properly presented, and he gave as an 
illustration the unqualified response to the 
call for the supreme sacrifice in time of 
war. Youth will respond to the needs of 
the telephone business, Mr. Read pointed 
cut, if the older people in it will inspire 
their hearts and kindle their imagination 
with the romance of the business. 

it is Mr. Read’s opinion that this can be 
‘one by bringing to their attention the 
iiace the telephone organization holds in 
the minds of all decent, straight-thinking 
beople, and the fact that the telephone 
company is loyal to its people. In due 
time the young people will absorb all of 
this from their own experience, but the 
beople who already’ know it—the Pio- 
neers—can hasten the day by passing on 
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to the younger employes much informa- 
tion of this kind. 

All Pioneers, said the speaker, can aid 
the younger people by helping them to 
realize the benefits of thrift, and by help- 
ing them to do correct thinking and to be 
good citizens. 

Then followed the report of Secretary 
Starrett, including the proceedings of the 
meeting of the General Assembly on the 
previous day. 

President Read then introduced Mr. 
Thayer, and all present rose and greeted 
the new president of the Pioneers with 
vigorous handclapping. 


Mr. Thayer, in his usual quiet and 
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tion of the forces of the Bell organization. 

In closing, Mr. Thayer said_ that 
telephony will be 50 years old next year, 
but does not need to conceal its age, for 
it has kept pace with the world, and next 
year the anniversary will be celebrated 
fittingly. 

In introducing W. S. Gifford, president 
of the American Telephone & Telegraph 
Co., Mr. Read briefly outlined his progress 
in the Bell system, and said that Mr. 
Gifford’s recent election as a Pioneer 
brought the membership of the organiza- 
tion up to an even 10,000. 

When Mr. Gifford arose to speak, he 
was enthusiastically greeted. His talk 











T. P. Sylvan, Vice-President, New York Telephone Co.; 


Bancroft Gherardi, Vice- 


President, American Telephone & Telegraph Co.; Miss M. G. Cox, Chief Operator, Brook- 

lyn, N. Y., Vice-President, Empire Chapter, New York; H. J. Schultz, Assistant to Vice- 

President, New York Telephone Co.; Burch Foraker, General Manager, Up-State Divi- 
sion, New York Telephone Co., Albany, N. Y. 


friendly way, proceeded to dispell any 


fears that he was about to make a speech, 
and said that he was merely going to take 
occasion to acknowledge the honor that 
the Telephone Pioneers had conferred on 
him by asking him to be their president. 
Incidentally, he defined a speech as some- 
thing which is laboriously prepared, labor- 
iously delivered and usually laboriously 
received. 

There are no people so young as Tele- 
phone Pioneers, the speaker observed, and 
said that this was probably because 
telephony has so much of the character 
and quality of youth—always something 
new, always something to thrill. 

Many times in the history of telephone 
development, said Mr. Thayer, events have 
taken place which approached the miracle, 
but in all his 50 years of experience in this 
miracle business, che greatest thrill he ever 
received was at the time of the burial of 
the Unknown Soldier, which came as near 
to being a miracle as anything that could 
happen. The perfect transmission of the 
services on that day by telephone, he said, 
was made possible by the perfect coopera- 


was brief and inspiring. Ideals and 
traditions, said the speaker, are not things 
that are written in books, orders, routines 
and instructions. Nevertheless, they are 
the things that make life worth living; 
they are part of the spirit of the institu- 
tion and must be carried on and handed 
on. It is the responsibility of the Pioneers 
to see that these things are not lost. 

The next speaker was M. J. Bishop, 
president of Western Pennsylvania chap- 
ter, and superintendent of rights-of-way, 
Gell Telephone Co. of Pennsylvania, at 
Pittsburgh. Mr. Bishop’s address was of 
an inspirational nature and was _inter- 
spersed throughout by bits of humor. His 
talk indicates that he believes in lending 
a helping hand. Here is a thought picked 
up from his talk: “A man can do any 
thing he wants to do if he wants to do 
what he ought to do.” 

The final speaker of the session was 
Dr. Harvey Fletcher, of the Bell Tele- 
phone Laboratories, who talked on the Bell 
system’s new developments for aiding the 
ceaf and dumb. Dr. Fletcher, during the 
course of his talk, gave demonstrations 
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with several pieces of apparatus, assisted 
by j. B. Kelly. 

Dr. Fletcher explained how the Bell sys- 
tcm engineers are cooperating with the 
doctors in developing hearing tests and in 
making accurate measurements. There are 
four principal groups of these tests: In- 
dustrial, to determine the fitness of a can- 
didate for employnient; educational, to de- 
termine the degree of hearing of school 
children ; clinical, or those made for assist- 
ing the doctor to inake a proper diagnosis 
of the cause of deafness; research, or 
those made to determine new facts about 
both normal and abnormal hearing. 

The speaker described some of his ex- 
periences in testing the hearing of school 
children, and said he was looking forward 
tc the time when each school child will 
have a hearing test once a year. It is the 
belief of Dr. Fletcher that a large num- 
ber of cases of incipient deafness will thus 
be found which will be subject to treat- 
ment. Also, those pupils who are actually 
deaf will be recognized and given special 
educational training. 

There was no program arranged for 
Saturday afternoon, as it was felt by the 
general committee that the Pioneers would 
want a few hours in which to see Wash- 
ington in their own way or to visit friends 
in the city. 


After dinner on Saturday evening, there 
was a general gathering of the clans for 
the last big scene of the convention activi- 
ties. In the big ballroom was an enter- 
tainment under the auspices of the local 
Pioneers, Alexander Graham Bell chapter ; 
im the Palm Court, a dance orchestra was 
tuning up, and behind the scenes a few 
professional were _ getting 
ready. It was not long before the ball- 


entertainers 








Fred iddings, Baltimore Telephone Pioneer, 
and Miss Virginia Trullinger, of Wash- 
ington, as They Appeared in “The 
Pioneers’ Scrapbook.” 


room was filled to capacity and the show 
was on. The first attraction was a movie 
in which most of those in the audience 
were the actors, for the Pioneers found 
themselves looking at themselves in a 
Washington setting. The picture had been 


filmed during the convention and showed 
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Dr. Harvey Fletcher, of the Bell Telephone Laboratories, Inc., Gave an Interesting 
Talk on the Bell System’s New Developments for Aiding Deaf and Dumb, and Presented 
Several Demonstrations with the Assistance of J. B. Kelly. 


in true-to-life form the various activities. 
There was much !aughter and applause, to 
sey nothing of humorous remarks, as 
choice bits of human interest, or the faces 
of favorites, were flashed on the screen. 

The C. and P. male chorus then occu- 
pied the spotlight, to the great pleasure of 


all. Their selections were: The Rosary, 


Soldiers’ Chorus from Faust, Bells of 
Shannon, Winter Song. 

What was undoubtedly the big feature 
of the evening came next, “The Pioneers’ 
Scrapbook,” in which the stars were Fred 
iddings, Baltimore Pioneer, and little Miss 
Virginia Trullinger, of Washington. It 
started off with a movie in which were 
seen Mr. Iddings, Miss Trullinger, and 
Mrs. E. G. Bliss. The interior of a home 
was shown, with Mrs. Bliss as the mother 
of the little girl and Mr. Iddings as the 
erandfather. 

Here’s the story as unfolded on the 
screen: 


It is time for the little girl to go to 
bed, but she declines. Finally, in order to 
restore peace, the grandfather, who hap- 
pens to be a telephone man and a Pioneer, 
offers to show the little girl his scrapbook 
of telephone pictures and tell her about 
them. The scrapbook is brought out, they 
establish themselves comfortably in a big 
arm chair and begin to turn the pages. 


At this point, the movie flickers out, a 
little curtain goes up at the side of the 
big stage, and there, on a little stage all 
to themselves, are seen in real life Virginia 
ard her grandfather, just as they were in 
the movies. They stop at one of the pages 
and grandpa explains that this is a picture 
of Bell and Watson at 109 Court St., 
Boston, where they were working on the 
first telephone. 

Now the curtain of the big stage rolls 


up and there, as large as life, are Bell 
and Watson in their garret, aided and 








abetted by some rather good stage lighting 
and scenery. A gasp oi admiration from 
the audience, exclamations of surprise and 
celight, and a thunder of applause 

And so it was during the seven scenes 
that followed, each preceded by a little 
dialogue between Virginia and Grandpa. 
These scenes depicted, in turn, boy opera- 
tors and their switchboard, the modern 
central office, a terminal room, a line gang 
rutting up a pole, a cable gang pulling in 
cable, a telephone switchboard scene in 
France during the war, and the figure, 
“The Spirit of Electricity,” on top of the 
A. T. & T. building in New York City. 

Appropriate music was played during 
each tableau. 

Following the iableaux was a_ sketch 
called “Twenty Minutes with WCAP.” 
featuring Paul Gasoigne, the popular an- 
nouncer, and a group of WCAP artists, 
including Everett Hardell, tenor, Sopho- 
cles T. Papas, player of Hawaiian instru- 
ments, and the saxophone group of the 
U. S. Army Band. The stage was set to 
represent the interior of Station WCAP. 
and the announcer talked into a real micro- 
phone, and the artists did their little 
siunts before it, just as when playing “o 
the air.” The whole thing was _ both 
realistic and charming and received gen- 
erous applause. 

At the close of this feature, the audi- 
ence was requested to adjourn for a few 
nuinutes to adjoining rooms and corridors 
while the ballroom was made ready for 
the grand climax—“The Review of the 
Chapters,” by the national officers and 
cfficers-elect. In order to encourage every- 
body to step outside a minute, the voices 
of newsboys could be heard in the corri- 
Gcors, shouting an extra, and passing out 
copies of a newspaper—The Pioneer—hot 
cff the press which, by a stroke of jour- 
nalistic enterprise, carried a full account 
of the show. 
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Now all was ready for the big review. 
Beautiful young “omen, handsomely cos- 
tumed, marched in, each bearing a banner, 
each banner bearing the name of a chap- 
ter, and took their places on either side of 
4 wide aisle in the middle of the room. 
The members of the various chapters were 
asked to “fall in” behind their respective 
banners, leaving a wide aisle in the middle 
of the room. 

Down this aisle came a young lady, 
escorting the officers to the other end of 
the room. Then the stirring music of a 
fife and drum corps was heard, the doors 
at the rear of the hall swung open, and 
in came a-color guard, bearing the national 
and the Bell system colors. They pro- 
ceeded down the rcom to the officers and 
took places there, while all the chapter 
cides proceeded to “rush the colors.” 


At the same time, the curtain went up 
on a final scene showing a large replica 
of the Bell seal mounted on the stage, with 
Miss Gretchen Hood as Miss Liberty 
standing beside it, singing “The Star 
Spangled Banner,” and the entire cast 
assembled on the stage. 


While the first part of the show was 
going on in the ballroom, dancing, inter- 
spersed with specialties, was enjoyed in the 
Palm Court, and all the artists who took 
part in the ballroom show, with the excep- 
tion of those in “The Pioneers’ Scrap- 
book,” also took part in the entertainment 
i1 the Palm Court. 


For the final review, the audience in the 
Palm Court joined with that in the ball- 
room, in which there was informal danc- 
ing until it was time to go home. 

Thus ended the 12th annual convention 
of the Telephone Pioneers of America. 


“Calling Rate” Information of 
Larger Cities of California. 


The extent to which 
and possibilities of the use of the tele- 
phone has been recognized, both for com- 
mercial purposes and also for emergency 
and convenience, is shown from the “call- 
ing rate” information of the larger cities 
of California. 

The phrase “calling rate” means the 
total number of calls made by all sub- 
scribers of an exchange during an average 
working day, divided by the number of 
telephones in that exchange. The calls 
counted include not only completed local 
and toll calls from residence and_busi- 
ness subscribers and public pay stations, 
but also calls to Information, “busy,” 
“don’t answer,” and “wrong number” cal!s. 
This information is necessary for the de- 
termination of the proper amount of tele- 
Phone equipment and number of opera- 
tors required to serve a community ade- 
quately, 

A chart prepared by the telephone and 
telegraph division of the engineering de- 
Partment of the California Railroad Com- 


the advantages’ 
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mission shows the number of calls per 
100 telephones per hour occurring on an 
ordinary business day in the cities of Los 
Angeles, San Francisco and Oakland. 
This chart shows the peak hour of tele- 
phone use occurs between nine and ten 
o’clock in the morning, with smaller peaks 
between four and five in the afternoon 
and seven and eight in the evening. 

Los Angeles shows the highest peak 
with 65 calls per 100 telephones per hour; 


Oakland, 53 calls per 100 telephones per 
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hour; and San Francisco 47 calls per 100 
telephones per hour between nine and ten 
o’clock in the During the 
month of July, 1925, the average working 
day calls in San Francisco numbered 
912,000, in Oakland 448,000, and in Los 
Angeles 1,616,000. 

These figures show an average “calling 
rate” of 4.5 calls per telephone per day 
for San Francisco, 4.8 calls per telephone 
per day for Oakland, and 6.1 calls per 
telephone per day for Los Angeles. 


morning. 





cost of living—waste. 
getting out. Who is he, Ella?” 


sight. He sees us.” 
“Good morning ! 


| had a complaint to register. 
closely. 
| and, of course, Mr. Wright's ear. 

| off the gas under my dishwater.” 


statement. 


both reached the front porch again. 


should be.” 


| 

| the gas stove. 
| 

MORAL: 
| 

| 

| 


but not least—patrons’ time. 








SINGING TEAKETTLES TELL NO LIES. 


By Miss Anne Barnes, 
Traveling Chief Operator, lowa Independent Telephone Association, 
Des Moines, Iowa 


Two women sat visiting on their front porches one morning. 
think they realized how time had flown since breakfast, as they sat there 
chatting back and forth, with their newspapers spread across their knees. 

But the old sun knew, because he had been on the job since the beginning | 
| of time—and if he could tell about all the time, light, heat and gas he has 
| seen utterly wasted, his story would reveal the cause for much of the high 


“Dear me, there is a car stopping before your house and some man is 
“Oh, I don’t know, and I look a fright. 


Iam Mr. Wright from the gas company. 
called in to pay his gas bill this morning and he questions the charge. He 
asked us to come out and look over the fixtures.” 
| “Well, I should think he would question the charge, and I hope he 
| didn’t pay the bill without an adjustment! 
purposes, and yet the bill is terribly high,” exclaimed Mrs. Adams, as she | 
arose and ushered Mr. Wright into her house. 
The other woman sat there waiting for Mr. Wright’s return, for she, too, | 
She wanted to have him look over the fixtures H 
in her home while he was next door. | 
| As Mrs. Adams led him from room to room, he examined the fixtures | 
The last room entered was the kitchen. 
lated Mrs. Adams, as the noise of the singing teakettle and rattle, rattle, | 
rattle of its loose lid forced up and down by escaping steam, smote her ear, | 
But she only remarked, “I forgot to turn 
The breakfast dishes heaped up on the 
table, and clock which pointed to nine, fairly screamed the truth of her 


Mr. Wright was a nice young man, and so he said nothing until they 
Then—oh, she knew it was coming: 
“Mrs. Adams, I have examined the fixtures and find no leakage, but I | 
wonder if you will let me tell you that our studies on complaints have devel- 
oped this finding: The forgotten teakettle left over the blaze contributes 
largely to making our patrons’ bills higher than they can understand they 


The other woman, waiting within her screen door to buttonhole the young | 
man, hearing this remark, quietly withdrew to her kitchen and turned off 


“T believe he is right,” she told herself. 
off the gas if I am not using it for cooking.” 


Little drops of water 
Little puffs of steam 
Make a mighty gas bill . . . 


| And did you ever stop to consider the many little wastes in our operating 
| rooms. Lead pencils, paper, tickets, cords, circuit time, operators’ time, and last 
{ 


I do not 


Well, it’s too late to get out of 


Mr. Adams 


We use the gas only for cooking 


“Horrors!” mentally ejacu- 


“T am always forgetting to turn | 











Sundry Snapshots Along the Trail 


Observations and Comments, Pertinent and Otherwise, 
On the Sunshine and Shadows of Telephone Work 


Oh, I don’t care if I’ve got gray hair 
And a paunch like a poisoned pup; 

If my eyes are dim and I’m not slim, 
And my socks will not stay up. 


With my rod and line I’m feeling fine 
As I wade knee deep and cast, 
On the clear lake’s brim where the big bass 
swim, 
For now they are biting at last. 


These frosty nights set things to rights 
And the frogs are hopping fast, 
For their winter’s sleep before cold winds 
sweep 
From the north with their icy blast. 


Mr. Bass is on hand, lying close to the 
sand 
In the rushes next to the shore, 
When Mr. Frog makes the plunge, Mr. 
Bass gives a lunge 
And froggie “ain't a goin’ t’ 
more.” 


hop no 


It is sometimes hard to figure out where 
the next hop will land one, but so long 
as necessity compels, and nature urges, 
we must continue to hop whether or no. 
The next hop, however, is always of the 
most interest to us as we know by the 
results generally whether we have hopped 
in the right direction or not by the way 
we land. 

Many telephone managers are doing a 
lot of thinking these days about making a 
hop into the higher rate class, but they 
are hesitating, perhaps, until the frosts 
of financial adversity compel them. Many 
think such a hop will land them where 
they “ain’t a goin’ t’ hop no more,” but 
my opinion is that their worries are for 
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“It Is Sometimes Hard to Figure Out Where the Next 
Hop (in Rates) Will Land One.” 


the most part needless, if the proper rem- 
edial action accompanies the move. 

In the early days of the automobile 
the advent of one on the public highway 
set all the teams to running amuck from 
fright, and drivers were sometimes scared 
into fits at the very sight of one com- 


ing towards his team. His consternation 


By Well Clay 


was genuine and trouble often followed. 

The same thing was true in the earlier 
days of the telephone. When a small 
raise was asked for by the telephone com- 
panies, the farmers all ran amuck and 
trouble cropped out everywhere. It was a 
mass fright, fright at a movement of 
minute importance; like a team running 
away from fright at a leaf or bit of paper 
blowing down the street. 

Now high-powered cars with noisy 
horns rush up and down the highways at 
all hours of the day and night and 
farm teams—there are practically no 
other—plod along and never flick an’ 
ear or bat an eye when they 
whiz past. They have found 
out that there is no cause 
for alarm. I believe this is 
now also true of the rate 
proposition. The patrons do 
not rise up en masse, as a 
rule, but calmly go ahead 
and accept the new order of 
things, being careful, how- 
ever, to see that they get 
their money’s worth of telephone service. 

There are exceptions, of course, to this 
rule, just as there are still a few old plugs 
that rise on their hind feet and snort 
every time a car goes by, but for the most 
part common sense prevails. 

This season of the year in the northern 
section of the country should see that 
maintenance and repair work on the rural 
lines are either already finished or well on 

the way to that end. The 
cold blasts of winter will 
soon make such work un- 
comfortable and expensive, 
and any work of this kind 
that can be attended to dur- 
ing this nice weather, when 
the roads are good, should 
by all means be attended to 
now. 

All stations should have 
been inspected and put in 
first-class condition for ser- 
vice for the winter. Trees 

should be trimmed which in- 
terfere with loop wires; 
lightning arresters should be 
examined and cleaned of 
smut or accumulations from the sum- 
mer storms, house wiring should be gone 
over and replaced if necessary, and all 
loose places stapled fast; the telephone 
should be tested for weak batteries, loose 
screws, bells out of adjustment, cords 
worn beyond a safe margin, broken re- 
ceiver shells and mouthpieces, loose han- 
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dles on the generator cranks, springs out 
of proper alignment and so on. 

It is not only important to see that this 
is done but it is equally important to keep 
a correct record of the exact condition of 
each station including date on batteries 
newly-installed or left in service from 
some former installation. I have found a 











‘“‘The Patrons Do Not Rise Up, En Masse, as a Rule... 
But There Are Exceptions, of Course.’’ 


card (a fac-simile of which is repro- 
duced) as just about meeting the require- 
ments. 


It is of a size generally used in card 
indexes of this character and when filled 
in can be filed away alphabetically in an 
ordinary two-drawer cabinet—one drawer 
for the current year and one in which to 
file each card as it is supplanted by a 
new and up-to-date one for each succeed- 
ing visit. This card gives the patron's 
name and has place for listing make and 
type of instrument. 


It has a place for noting repairs actu- 
ally made at the time of inspection and 
for repairs needed which you may not 
be equipped to make on the current 
trip. Another line provides for the date 
of batteries installed and their make, and 
also for batteries we may find in the 
telephone which are yet in good service- 
able condition; the type of arrester, and 
whether or not the telephone is equipped 
with a battery-saver. 


A place to note who made the inspec- 
tion, and on what date, is also included. 
When further notations are necessary, the 
back of the card can be utilized; for in- 
stance, for noting of line requirements and 
orders for the maintenance crew, or other 
suggestions. 

This cabinet full of cards can be kept 
on the manager’s desk and furnish a lot 
of very valuable information from time to 
time as matters come up during the year. 
You can keep an accurate record of the 
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life of your batteries and many other 
topics of interest. 

References to the cards at the office 
help to bring to your mind a visualization 
of the subscriber’s premises and the condi- 
tion you found his service in. They will 
also be an opening wedge in providing a 
means of ascertaining cost of rural serv- 
ice, such as we are all anxious to get and 
which in the future we must have if we 
are to give the commissions a compre- 
hensive idea of our just requirements in 
the way of rates. 

ApnortsmM: A blind hop may mean a 
sudden stop. 


Bell Telephone System Adds $125,- 
000,000 to Plants. 

Net additions to plant by the Bell tele- 
phone system in the first half of 1925 
totalled $125,000,000, the bulk of which, of 
course, represented expenditures by the as- 
sociated companies. But the long lines de- 
partment, which handles the toll business, 
is also adding to its facilities and will ex- 
pend $19,000,000 on plant and additional 
during 1925. This will be the largest con- 
struction program in the history of the toll 
lines and compares with plant additions 
costing approximately $17,500,000 in 1924. 

Toll business this year has been run- 
ning heavy. For the five months up to 
June 1, the American Telephone & Tele- 
graph Co. reported to the Interstate Com- 
merce Commiss‘on increases of 12 per cent 
in gross and 20 per cent in net. 


New York Telephone Co. Direct- 
ors Authorize Plant Additions. 
The board of directors of the New 

York Telephone Co., at a meeting held on 

September 23, authorized the additional ex- 

penditure of $1,685,255 for new construc- 

tion in various parts of the territory served. 
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1925 
Make Tel. Type 
Repairs made 
Needed 
Batteries Inst. Kind 
Date last Batts. Kind 
Type Ar. Battery Saver i 
Remarks 
Inspected By 
Date last Insp. By 
Over for further remarks 
Card for Keeping Records of Exact Condition of Each Station. 
This brings the total appropriations panies had in service a total of 12,674,333 


made since the first of the year to $41,875,- 
915, of which $36,105,210 was set aside for 
the enlargement of plant facilities in the 
metropolitan area. 





Class A Company Financial Sta- 
tistics for Month of July. 


July, 1925, was a very favorable month 
for the Class A telephone companies as a 
whole, as indicated by the summary of 
statistics compiled by the bureau of sta- 
tistics of the Interstate Commerce Com- 
mission, which is reproduced on this page. 

Operating revenues for that month 
showed an increase of 13.2 per cent over 
the same month last year; operating ex- 
penses increased 8.1 per cent and operat- 
ing income increased 32.7 per cent. The 
ratio of expenses to revenues was 70.2 
per cent, or a decrease of 3.3 per cent. 

On July 31, 1925, the Class A com- 


telephones, an increase of 819,728 tele- 
phones or 6.9 per cent over the preceding 
year. 

For the seven months ended with July, 
1925, operating revenues increased by 11.9 
per cent; operating expenses 7.2 per cent, 
and operating income 27.4 per cent. The 
ratio of expenses to revenues for this 
period was 68.3 per cent, a decrease of 
2.9 per cent. 


Autumn District Meetings of the 
Ohio Association. 

Five autumn district meetings have been 
scheduled by the Ohio Independent Tele- 
phone Association. The first will be held 
in Marion, Wednesday, October 28, the 
others being scheduled as follows: Bryan, 
Friday, November 6; Conneaut, Thursday, 
November 12; Bowling Green, Wednesday, 
November 18 and Logan, Wednesday, No- 
vember 25. 





Item. 


Revenues: 


Message tolls 


Expenses: 


Traffic exnenses 
Commercial expenses 


Net telephone operating revenues 
other operating revenues 


‘neollectible operating revenues 


Operating income 





a 


Subscribers’ station revenues .......... 
Public pay station revenues ............ 
Miscellaneous exchange service revenues. 


Miscellaneous toll line revenues ........ 
Sundry miscellaneous revenues ......... 
Licensee revenue—Cr. ...........-+-+0+ 
Licensee revenue—Dr. ............-.000. 


Telephone operating revenues ...... 


Depreciation of p'ant and equipment .... 
All other maintenance ...............++- 


General and miscellaneous expenses ... 


Telephone operating expenses ...... 


ther operating expenses ................. 
Operating income before deducting taxes. 
'axeS assignable to operations ........ 


Ratio of expenses to revenues, per cent.. 


———————Month of July———————_, 
Increase or de— 
crease (*). 


Number of company stations in service at 
PE Sodndvank ese twine wseeeue 




















Ratio, 
1925. 1924. Amount. Pct. 
12,674,333 11,854,605 819,728 6.9 
$41,270,528 $37,246,511 $4,024,017 10.8 
as 2,738,658 2,475,966 262,692 10.6 
503,204 466,747 36,457 7.8 
17,689,189 14,922,379 2,766,810 18.5 
1,963,836 1,689,381 274,455 16.2 
+s 1,377,463 1,125,859 251,604 22.3 
ie 2,549,859 2,301,328 248,531 10.8 
- 2,490,402 2,267,407 222,995 9.8 
.. $65,602,335 $57,960,764 $7,641,571 13.2 
$10,246,630 $ 9,034,612 $1,212,018 13.4 
fa 10,469,886 9,618,087 851,799 8.9 
os 16,958,987 16.195,789 763,198 4.7 
wa 5,720,558 5,250,501 470,057 9.0 
i 2,657,166 2,517,050 140,116 5.6 
.. $46,053,227 $42,616,039 $3,437,188 8.1 
.. $19,549,108 $15,344,725 $4,204,383 17.4 
i Pieweeneks $ 236 *$ eo 
peadeth iin 314 <i 
-- $ 370,816 321,966 48,850 15.2 
$19,178,292 $15,022,681 $4,155,611 27.7 
$5,046,307 4,372,927 673,380 15.4 
.. $14,131,985 $10,649,754 $3,482,231 32.7 
70.2 73.5 _* 


-——Seven months ended with July———, 


Increase or de- 
crease (*). 

Ratio, 

Amount. Pet. 




















$287,973,443 $260,.870,067 $27,103,376 10.4 
19,810,270 18,023,280 1,786,990 9.9 
3,404,376 3,217,183 187,193 5.8 

115,345,839 100,090,299 15,255,540 15.2 
12,947,035 11,190,933 1,756,102 15.7 
9,086,228 7,641,817 1,444,411 18.9 
17,347,705 15,430,639 1,917,066 12.4 
17,045,755 15,169,822 1,875,933 12.3 

$448,869,141 $401,294,396 $47,574,745 11.9 

$ 69,705,616 $ 61,105,543 $ 8,600,073 14.1 
66.798,029 62,154,816 4,643,213 7.5 

111,823,268 109,015,877 2,807,391 2.6 
38,878,059 35,951,032 2,927,027 8.1 
19,262,446 17,526,397 1,736,049 9.9 

$306,467,418 $285,753,665 $20,713,753 1.2 

$142,401,723 $115,540,731 $26,860,992 23.2 

666 §¢ 2,218 *$ 1,552 *70.0 
921 2,647 *1.726 *65.2 
2,760,993 2,375,205 385,788 16.2 

$139,640,475 $113,165,097 $26,475,378 23.4 
35,180,625 31,191,339 3,989,286 12.8 

$104,459,850 $ 81,973,758 $22,486,092 27.4 

68.3 71.2 *2.9 + 








Interstate Commerce Commission’s Summary of Class 


A Company July Statistics. 
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[ NCREASES in telephone rates have been approved by ¢ 
bodies in four cities this year on the basis of the be 
rendered by Strowger Automatic§telephone equipment. 


The telephone companies of Durham, N. C., Manhattan, K 
Temple, Texas, have placed orders for Strowger Automatic 
because their subscribers wanted automatic service so muc 
were willing to pay more for it. At Carthage, Mo., 4 

months’ experience with Strowger Automatic service, the ¢ 
Commerce voted approval of a rate increase for the telephoné 


When telephone rates are too low to permit of profitable oper 
is only one reasonable thing for the telephone company to ‘ 
to go after an increase in rates. But first the compat 
properly prepared. 


There is no better preparation than Strowger Automatic ser" 
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When writing to Automatic Electric Co., please mention TELEPHONY 
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e Road to Successful 
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Success 


Automatic Electric Company 


Factory and General Offices: Chicago, Illinois 
ASSOCIATED COMPANIES 





International Telephone Sales and Engineering Corporation ; New York 
International Automatic Telephone Company, Ltd. ... London 
Automatic Telephone Mfg. Co., Ltd. .. . , Liverpool 





Automatic Telephones, Ltd. i .. Sydney 
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When writing to Automatic Electric Co., please mention TELEPHONY 








Personal Notes From the Field 





H. J. Kimbrough, jor the past three 
years manager of the Newport, Ark., dis- 
trict office of the Southwestern Bell Tele- 
phore Co., has been transferred to Helena, 
Ark., where he succeeds Marvin Carroll 
as manager of that district. 

Aaron Steadman, for several years 
commercial manager of the Sandpoint, 
Idaho, district for the Interstate Utilities 
Co., of Spokane, Wash., has been promoted 
to assistant commercial superintendent. Mr. 
Steadman will have temporary headquar- 
ters at Pullman, Wash. 

Charles Kalb of St. Maries, Idaho, 
has been appointed to succeed Mr. Stead- 
man as commercial manager of the Sand- 
point district. 

Phillip J. Skolsky, ‘district manager 
for the Wisconsin Telephone Co. at Eau 
Claire, Wis., has completed 35 years of 
continuous service with that company. A 
recent issue of The Bell Telephone News, 
in announcing the awarding to Mr. Skolsky 
of the 35-year Bell service emblem, re- 
lates his experience as follows: 

“Mr. Skolsky’s actual experience in the 
field of telephony and telegraphy dates 
back to the winter of 1880, when he helped 
to construct a telegraph line from Abbotts- 
ford to Eau Claire. The summer of 1881 
found him assisting in reconstructing a 
telegraph line between Wausau and Tomah. 
Shortly after this he was eniployed as a 
lineman in the construction of the first 
long distance telephone line in Wisconsin, 
between Milwaukee and Racine. 

During the winter of 1881-2 he assisted 
in stringing telegraph circuits between Mil- 
waukee and St. Paul. In 1882 he helped 
build the exchange of the Central Union 
Telephone Co. at Tiffin, Ohio. During the 
same year he helped build the first ex- 
change of the Wisconsin Telephone Co. at 
Stevens Point and then took charge of the 
construction crew which built the exchange 
at Jenny (now Merrill, Wis.). 

Next he had charge of building the toll 
line between Jenny and Wausau, the first 
toll line in northern Wisconsin. While 
putting in a toll line between Milwaukee 
and Cedarburg, the first toll line north 
from Milwaukee, he was called to Mil- 
waukee on the morning of January 10, 
1883, to help re-establish service inter- 
rupted by the memorable Newhall House 
fire. 

He later spent some time with the Chi- 
cago Telephone Co. In 1884 he resigned 
and went back to the farm home near 
Cudahy, where he remained until 1890, 
when he went to work in the construction 
department of the Wisconsin Telephone 
Co. After four months he was transferred 
to the repair department; five months later 
he was made traveling state inspector, and 


a few months later traveling auditor. In 
the summer of 1896 he became special 
agent to the general superintendent and 
continued that position until 1899, when 
he was made division superintendent with 
headquarters at Eau Claire. In 1905 he be- 
came district manager at Eau Claire. 


Mr. Skolsky’s long association with the 
business and his complete knowledge of the 

















A. E. Reynolds, Recently Appointed Assist- 
ant to President of Inter—Mountain 
Telephone Co., Bristol, Tenn. 


telephone art give value to his opinions, 
which are often sought by his associates. 
His friends are legion and numbered 
among them are many telephone employes 
in all departments who have profited by 
the advice and helping hand of this veteran 
who has been every ready to aid, assist and 
cooperate in every way possible.” 

A. E. Reynolds, recently of Chicago, 
a telephone man of considerable experience 
in both manufacturing and _ operating 
branches of the field, has been appointed 
assistant to President W. M. McAnge of 
the Inter-Mountain Telephone Co., of 
Bristol, Tenn. 

In his new position Mr. Reynolds will 
specialize in handling traffic matters and 
will establish plant and commercial rou- 
tines in the offices of the company, being 
in supervision of methods in the plant, 
commercial and traffic departments. 

3orn at Gallatin, Tenn., July 23, 1897, 
Mr. Reynolds received a common school 
education in the public schools of St. Louis, 
Mo., Jackson and Trenton, Tenn., Corinth, 
Miss., and Pine Bluff, Ark. His first em- 
ployment was with the Y. M. C. A. at 
Pine Bluff, Ark., as boy secretary, from 
1913 to 1916. 
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Upon leaving the Y. M. C. A. he started 
in as a helper with the Allen Telephone 
Properties in Mississippi. He received 
steady promotions and when he left the 
company’s employ in 1920 he held the posi- 
tion of equipment engineer. 

During the succeeding four years Mr. 
Reynolds traveled for the Kellogg Switch- 
board & Supply Co. in the states of 
Mississippi, Alabama, Tennessee, Georgia 
and Florida. In 1924 he was called to Chi- 
cago by the Kellogg company as assistant 
in the magneto sales department, from 
which position he resigned on September 
15 to become affiliated with the 
Mountain system. 

John F. Greenawalt of Denver, Colo. 
publicity director for the Mountain States 
Telephone & Telegraph Co., was elected 
district governor of the Colorado-Wyom- 
ing district of Kiwanis clubs at the recent 
election of officers held at Pueblo. As the 
new district governor, he was the guest of 
honor at the governor’s banquet, which 
was held at the Vail hotel immediately 
after the election. 

Obituary. 

John A. Armstrong, 
first president of the Louisville Home 
Telephone Co., Louisville, Ky., recently 
taken over by the Cumberland Telephone 
& Telegraph Co., passed away at his home 
in Los Angeles, Calif., on September 21, 
at the age of 70. Mr. Armstrong had been 
in declining health for years and his death 
followed a stroke of paralysis. 

Prior to his connections with the tele- 
phone field, Mr. Armstrong was for a num- 
ber of years president of the Louisville 
Chair Co. In 1901 the organization of the 
Louisville Home Telephone Co. was com- 
pleted by Mr. Armstrong and his asso- 
ciates. He was elected president of the 
company and continued to serve in that 
capacity for six consecutive years. 

Mr. Armstrong traveled extensively in 
Europe after retiring from the telephone 
business and since the world war made his 
home in Los Angeles. 

He was for years a conspicuous figure in 
several large business institutions in Louis- 
ville and a devout Christian, 
nature’s noblemen and, above all, a gen- 
tleman,” to quote the words of a prominent 
telephone executive who says he is “very 
proud to have been numbered among Mr. 
Armstrong’s friends.” 

Richard J. Gerdes, veteran employe 
of the Southwestern Bell Telephone Co. 
passed away recently at his home in Hous- 
ton, Texas, at the age of 53. Mr. Gerdes 
had been in the employe of the company 
for 26 years. The early part of his life 
was spent as a lineman in Texas and 
Arkansas. He was later promoted to plant 
chief of the Galveston, Texas, distric! 
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| coin-box telephones. 


What the Commissions Are Doing 


Up-to-the-Minute News Regarding the Activities of State and Interstate Com- 
missions, Courts and City Councils in Matters Concerning Telephone Com- 
panies—Summary of Commission Orders and Schedule of Telephone Hearings 


Supreme Court Upholds Federal 
Injunction in Chicago Case. 


The Supreme Court October 19 affirmed, 
on authorities cited, the injunction issued 
by the federal district court at Chicago 
restraining enforcement of an order by 
the Illinois Commerce Commission in Au- 
cust, 1923, which would have made reduc- 
tions in the rates of the Illinois Bell Tele- 
yhone Co. for coin-box service in Chicago 
and that vicinity. 

Whether a federal court has the right 
9 suspend an order of the Illinois Com- 
merce Commission by injunction without 
immediately trying the issues of the case, 
was the question raised by the state com- 
mission and the city of Chicago on Oc- 
tober 14 in the Chicago telephone rate 
case before the supreme court. 

The Illinois Commerce Commission or- 
dered a minimum guarantee of 7% cents a 
day, instead of the present 9% cents for 
The Illinois Bell 
Telephone Co. applied for and was granted 
an injunction against the 
erder. 

Stephen A. Foster, Chicago attorney, 
representing the city and commission, de- 
cared before the supreme court that if 
the federal courts could thus suspend the 
commission’s orders, all power over state 
telephone rates would be taken from the 
commission. 


commission’s 


John W. Davis, former Democratic pres- 
idential candidate, appeared for the tele- 
phone company and contended that the 
iederal court injunction was entirely prop- 
cr because the rates were confiscatory. 

Inception of the present fight between 
the city of Chicago and the Illinois Bell 
Telephone Co. goes back to 1920, accord- 
ing to statements in the brief filed by at- 
torneys for the city. On December 20 
of that year the state public utilities com- 
mission—predecessor of the present com- 
merce commission—fixed a schedule of 
rates for telephone service in Chicago and 
suburban territory substantially in ac- 
cord with the petition of the Chicago Tele- 
hone Co.—predecessor of the present IIli- 
nois Bell company. 

In that schedule the then existing rates 
were increased. On September 13, 1921, the 
commerce commission sought to bring 
about 2 reduction in the 1920 rate sched- 
ule, stating that “it appeared that the ex- 
‘essively high operating conditions of that 
rate had been considerably modified.” The 
‘company opposed this reduction on the 
sround that the 1920 rates were just and 
reasonable. Then followed hearings and 
'vestivations extending over almost two 


years, and involving 4,500 pages of tes- 
timony and other voluminous exhibits. 

On August 16, 1923, the commission is- 
sued its final order containing the pro- 
pesals for reduction, now the subject 
of litigation, to become effective on 
October 15, 1923. On September 12, 
1023, the city of Chicago applied to the 
commission fer a rehearing, with a view to 
securing lower ratings on other sched- 
ules, which was denied, and on September 
20, 1923, before the new rates had been 
put into effect, the Illinois Bell Telephone 
Co. sought an injunction from the northern 
district court, on the ground that the rate 
schedule, as a whole, was 
This injunction was granted. 

The Supreme Court’s decision on Octo- 
ber 19 held illegal the reduction ordered 
by the commerce commission in the month- 
ly guarantee make 
before a coin-box instrument is installed 
in their homes. After the commerce com- 
mission ordered the reduction, Federal 
Judges Evans, Page and Wilkerson, at 
the request of the company, issued an in- 
junction prohibiting the commission from 
enforcing the reduction it ordered. 

The high court upheld this temporary 
i junction and now the company is ex- 
pected to go before the local federal court 
and have the temporary injunction made 
permanent. 

At the time the temporary injunction 
was issued, the court offered to hear the 
case on its detailed merits at once. It 
said in its official order that the court is 
“prepared to set the case down for im- 
mediate trial” and that “final disposition of 
the suit on its merits could be made within 
a few weeks.” But that offer was re- 
jected and the city’s lawyers went to the 
United States Supreme Court only to be 
told inferentially to go back and try the 
case on its merits. 

What, if anythin;s:, will be done remains 
to be seen. The Thompson city adminis- 
tration spent about $50,000 and the pres- 
cent administration has spent $20,000 in 
collecting, preparing, and presenting evi- 
dence for the rate decrease. Corporation 
Counsel Busch said he will appear before 
the council committee with a carefully 
prepared estimate of the added cost of 
seeing the case through, and that the com- 
mittee will decide what 
taken. 


confiscatory. 


coin-box users must 


action shall be 


To Compare Flat Rate with Me- 
tered Charges in Los Angeles. 
With the view of bringing about a post- 

ponement of measured telephone service 

effectiveness, the Los Angeles Chamber of 
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Commerce, on October 3, began a survey 
of business telephone charges of the South- 
ern California Telephone Co., comparing 
the flat rate basis tolls with the meter 
rates ordered by the California Railroad 
Commission to become effective January 
1, 1926. 

A. G. Arnoll, secretary of the civic 
organization has asked all commercial 
houses to cooperate in obtaining an accu- 
rate comparison of the rates. 

The hearing before the commission on 
the measured protests, it was stated will 
be held on November 4, and it is the desire 
of the chamber of commerce to 
its survey findings at that time. 

The information upon which the 
vey is to be made is to be based 
the following 
scribers : 


present 


sur- 
upon 
reports of business sub- 

1. The net amount of charge for busi- 
ness telephone service for the 30 days ap- 
pearing on statements of October 1, not 
including any amount for directory listing 
er display advertising. 

2. The net amount of the same charge 
as it would be under measured service. 

3. The net amount of the charges on 
the same telephone equipment that was in 
use at flat rates for January, 1925. 

A special meeting will be held, it was 
announced, for the discussion of the sur- 
vey when it is completed. 


Commission Demands Itemized 
Account from A. T. & T. 


Demand that the American Telephone 
& Telegraph Co. file an itemized statement 
of its services, materials, and the cost 
thereof, furnished to the Michigan Bell 
Telephone Co. for the years 1922, 1923, 
1924, and the first nine months of 1925, 
with the Michigan Public Utilities Com- 
mission on or before October 20, was made 
i a recent order issued by the commis- 
sion. 

In reply to the commission's previous or 
der that the A. T. & T. Co. be made a party 
te the rate case, attorneys for the parent 
Bell company, on October 6, announced 
that their corporation intends to resist the 
state’s effort to make it a party to the 
Michigan rate case and that they will not 
open the corporation’s books so that the 
working of the 4% per cent contract with 
the Michigan Bell may be studied. 

The second order of the commission, 
asking for specific itemized statements of 
services, materials and costs from the A. 
T. & T., in part reads: 

“It is, therefore, ordered, by the Mich- 
igan Public Utilities Commission that the 
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American Telephone & Telegraph Co., and 
the Michigan Bell Telephone Co., 
lectively and individually, furnish to this 
commission on or before October 20, 1925, 
an itemized statement of all services ren- 
dered by the American Telephone & Tele- 
graph Co., to the Michigan Bell Telephone 
Co., and its predecessor, the Michigan 
State Telephone Co., under the terms of 
said 4%4 per cent contract, for the years 
1922, 1923, 1924 and the first nine months 
cf 1925, together with the cost of such 
services to the A. T. & T. Co., set up in 
such form that this commission may de- 
termine the cost and also the value of such 
services rendered; and also an itemized 
statement showing the cost of materials 
furnished by the A. T. & T. Co., under 
such contract, with the cost of such mate- 
rials to the A. T. & T. Co.” 


col- 


Sale of Penn State Properties to 
Bell Approved by I. C. C. 


The Interstate Commerce Commission 
on September 28, approved the sale of the 
properties of the Penn State Telephone 
Co., of Lancaster, Pa., to the Bell Tele- 
phone Co. of Pennsylvania. The proper- 
ties involved and the considerations under 
which the transfer is to be made are de- 
scribed in the commission’s report in this 
proceeding as follows: 

“The Penn company owns and operates 
a telephone system in Blair, Center, 
Chester, Clinton, Lancaster, Lebanon, Ly- 
coming, Northumberland, Schuylkill, and 
Union counties, Pennsylvania. The Bell 
company owns and operates a telephone 
system throughout Pennsylvania, includ- 
ing the territory in which the Penn com- 
pany operates. The properties of the 
Penn company consist of 42 exchanges, 
serving 12,525 subscriber stations, with 
628 pole miles of toll lines. Competing 
exchanges of the Bell company serve 63,- 
505 subscriber stations, and 3,495 stations 
are duplicated. The largest municipalities 
involved are Altoona and Lancaster. 

By a contract made April 28, 1925, the 
Bell company agrees to purchase all of 
the properties of the Penn company ex- 
cepting certain real estate in Altoona and 
Lancaster, office furniture in the general 
office at Lancaster, supplies, and accounts 
receivable, for $363,500, subject to the 
liens of two mortgages under which 
bonds are outstanding to the amounts of 
$413,000 and $48,500, respectively, which 
the Bell company agrees to pay. The 
consideration will be paid in cash and no 
additional securities will be issued. 

The Penn company places a ‘Walue of 
$1,200,000 upon its properties. An ap- 
praisal made by the appraisal engineer 
of the Bell company finds the reproduc- 
tion cost new, less depreciation, to be 
$783,000. The estimated value of the 
property to be retired from service is 
$708,000. The switchboards and _ instru- 


ments of the Penn company are not of 
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the standard used by the Bell company, 
and the latter is unable to estimate the 
value of the retired property which will 
be available for service elsewhere. The 
cost of unifying the non-duplicated sta- 
tions is estimated at $50 per station. In 
1924 revenues and expenses of the Penn 
company were $369,897.33 and $340,666.37, 
respectively. No increase of the present 
Bell rates is contemplated. 

The Penn company was incorporated in 
1923 and acquired the properties formerly 
of the United Telephone & Telegraph 
Co., which was in the hands of a re- 
ceiver from 1912 to 1923. It represents 
that its operating costs are high for the 
reason that it operates over a large mile- 
age, with many small exchanges; that the 
attitude of the business interests has 
been unfavorable to its development be- 
cause of their desire to reach all tele- 
phone users, and to secure universal long 
distance service. 

Present sole subscribers of the Penn 
company have but a limited toll service. 
The acquisition of the properties by the 
Bell company will enable them to secure 
access to the Bell toll lines. All existing 
connections between the Penn company 
and the other telephone companies will 
be maintained by the Bell company. 
Communications from a number of 
representative business houses in the in- 
terested territory were introduced in 
evidence at the hearing, all favoring the 
acquisition of the properties by the Bell 
company. 

The proposed transaction would elim- 
inate existing duplication, improve the 
service, and give present sole subscribers 
of the Penn company general access to 
the long distance lines of the Bell com- 
pany. The latter company would profit 
through the addition of from 7,500 to 
8.000 subscriber stations to its system, 
which are expected to add $350,000 a year 
to its gross revenues.” 


Schedule of Increased Rates Ap- 
proved for Hiawatha, Kans. 


The Hiawatha Mutual Telephone Co., 
operating some 900 stations in Hiawatha 
and vicinity, was authorized recently by 
the Kansas Public Service Commission to 
increase its rates for telephone service. 

The commission found that the fair 
value of applicant’s property was $42,750; 
that under the present rates the normal 
revenues would be approximately $13,300, 
and that the normal annual operating ex- 
penses and other deductions amounted to 
epproximately $11,400, leaving a balance 
of $1,900 applicable to depreciation and 
return, which represented approximately 
4.5 per cent on the fair value; that the 
rates as hereinafter authorized would in- 
crease the revenues by approximately 
$2,800 and would produce a balance avail- 
able for depreciation and return of ap- 
proximately $4,700, which would be ap- 
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proximately 11 per cent on the fair 
and not excessive; that it was the 
of the directors of the company t 
in effect rates not higher than thos: 
vided in the schedule. 

The new schedule follows: Business. 
one-party line, $1.75 per month, tw: 
line, $1.50; residence, one-party line, $1.50, 
two-party line, $1.25; lodges, $1.25: com- 
pany-owned rural multi-party line, $1.25. 
extensions, business, $1.00, _ residence. 
75 cents; desk sets, 25 cents extra; extep- 
sion bells, 25 cents; extra charge on ip- 
dividual lines outside of city limits, 10 
cents per pole per annum. 


value 
desire 
Place 
pro- 


party 


Grand Rapids Engineer Files 
Michigan Bell Valuation Figures, 

On behalf of 14 Michigan municipalities 
having exchanges of the Michigan Bell 
Telephone Co., Gerald J. Wagner, Grand 
Rapids engineer, on September 30 filed his 
report with the Michigan Public Utilities 
Commission on the total valuation for the 
company in the entire state, and the rates 
which on his basis should be fixed in 
those 14 cities. 

Mr. Wagner fixes the company’s valua- 
tion at $72,709,147, and on the basis of a 
7 per cent net return gives it $5,089,640. 
The valuation of the company, as result- 
ing from the report of M. K. Toeppen, en- 
gineer for the commission, is placed at 
about $92,000,000, giving a net return of 
$6,250,000. The valuation of the com- 
pany’s engineers is placed at $106,000,000, 
with a net return of some $6,606,000. 

According to the Wagner report the 
gross revenues of the company from De- 
troit would be $12,370,000, or a reduction 
of 7.97 per cent under present rates and 
revenues. For the rest of the state -gross 
revenues would amount to $8,021,647, or an 
increase of 11.7 per cent over present rates 
and revenues. 

Comparisons with the Toeppen and the 
company’s recommendations seem cot- 
fusing, and not in all instances on the 
sume basis. Mr. Toeppen would place De- 
troit rates back where they were before 
last January, or 5.2 per cent less than that 
same increase, only 2%4 per cent of which 
was put into effect in Detroit last Janv- 
ary. For the rest of the state he 
would give the company an average it- 
crease of 17.2 per cent in rates and return. 
By asking a higher valuation the company 
maintains it would receive a little less 
than 7 per cent return, with its actual 
return fixed at about $6,606,000. 


Stock Dividend Because of Stock- 


holders’ Sacrifice. 
Authority has been given by the Nebras- 


ka State Railway Commission to tht 
Daykin Telephone Co. for permission 10 
issue $8,000 of a stock dividend and to sell 
$3,250 of its stock for the purpose of f- 
nancing improvements. The company has 
been in existence for 20 years, and all the 
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October 24, 1923. 


gock is locally owned. It had outstand- 
ing $10,000 when the application was 
made. During the past 15 has 
missed some dividends, but has paid an 
average of 7% per cent a year on the 
outstanding stock. 


years it 


Testimony presented at the hearing was 
that large amounts of labor have been do- 
nated by the stockholders for past con- 
¢ruction, and that additions and _ better- 
ments have been taken care of out of sur- 
jus earnings. The commission was un- 
ible to say definitely what the contribu- 
tion from each was, but the property was 
much in excess of the stock out against it. 

The commission’s engineering depart- 
ment found the property originally cost 
927,000, and has a present depreciated 
value of $18,238. In other cases the com- 
mission has permitted stock dividends to 
cover the difference between securities 
outstanding and the present value, and it 
found sufficient justification in the present 
case. This is especially true in view of 
the fact that the company wants to sell 
additional stock in order to metallicize cer- 
tan rural lines, contsructing additional 
rural properties to take care of present 
verloading, and other construction made 
necessary by the paralleling of its lines 
wy electric transmission cross-country 
lines. 

The commission regards it important 
that companies shall handle their finances 
so that it is always possible to sell ad- 
ditional stock to take care of additions 
and betterments, and in cases like this it 
is necessary that, before the issuance of 
new stock,. whatever return is to be made 
to stockholders for past sacrifices shall 
he represented by stock dividends. The 
company is required to report the sales 
of new stock in multiples of $500, 
and the use made of the money derived 
thereform. 


Higher Rates Approved for 


Missouri Union at Clinton. 


The Missouri Public Service Commis- 
‘ion, in an order entered September 12, ap- 
proved the proposed schedule of increased 
rates filed by the Missouri Union Tele- 
phone Co. for its Clinton exchange, finding 
that they would yield a return of approxi- 
mately 5.9 per cent upon the value of the 
Property, fixed by the commission at 
$175,000, after making an allowance of 5 
per cent for depreciation. 

The new schedule of net monthly rates 
tollows : 

Business, one-party line, $3.50, two- 
party line, $3, four-party line, $2.50, ex- 
‘ension sets, $1, combined business and resi- 
dence, $3; residence, one-party, $2, two- 
Party, $1.75, four-party, $1.50, extension 
‘ets, 75 cents; rural, 10-party magneto 
srounded line, $1.25, eight-party common 
attery talking, magneto ringing, grounded 
‘me within radius of five miles of initial 
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full metallic 


common battery within five miles outside 


rate area, $1.50, eight-party 


of an initial rate area, $2; rural business 
rate, 50 cents in addition to the charges 


quoted; installation charge, $2.50, outside 
moves, $1.50, ins:'de moves, 50 cents, 


change of name, 50 cents. 





Proposed Rate Increases for New 
Hampshire Again Suspended. 
The New Hampshire 

Commission has suspended until December 


Public Service 
1 the advances in exchange and toll rates 
proposed by the New England Telephone 
& Telegraph Co. for that state. The rates 
had been suspended until October 1 at the 
conclusion of the July hearings, which the 
commission has announced will be resumed 
October 27. 


Rates and Rules for Switching 
Service Upheld by Commission. 
The Missouri Public Service Commis- 

sion, on September 12, dismissed the com- 

plaint of the Independent Telephone Co. 
against the increase in the rate of the 

Gerald Telephone Exchange, for Class A 

rural service from $3 to $4 per year, hold- 

ing the increased rate to be reasonable and 
in keeping with like charges for similar 
service in other communities. 

The commission also upheld the rule of 
the Gerald company, complained of by the 
plaintiff, that switching service be fur- 
nished a line as a whole and that service 
be discontinued to the line when any part 
of the charges are due and unpaid, and 
the rule prohibiting the use of switches, 
call bells or other devices whereby others 
than subscribers may transmit messages. 
The commission held: 

1. That to attempt to give service to a 
part of the subscribers on a rural line 
while withholding it from other subscribers 

‘on the same line, was impractical, and that 

the company was, therefore, justified in 

treating each mutual telephone line as a 

unit and in declining to accept partial pay- 

ment for partial service to such lines. 

2. That a telephone company should be 
permitted to adopt and enforce reasonable 
rules to protect its service and to protect 
itself against furnishing free service to 
those beyond its lines through such de- 
vices as extensions, switches, call bells or 
other means of transmitting messages. 


Rate Increase Authorized for Con- 
tinuous 24-Hour Service. 


The Center Telephone Exchange, of 
Center, Mo., was authorized by the Mis- 
souri Public Service Commission on Sep- 
tember 12 to place in effect the following 
schedule of increased rates upon the in- 
auguration of continuous 24-hour service: 

Business, direct line, $24 per year, four- 
party line, $15; residence, direct line, $18, 
four-party line, $15; extra charge for desk 








$5; where 
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set, business or residence, $3. Rural, where 
the subscriber furnishes and maintains all 
necessary equipment outside the city lim‘ts, 
the 
maintains all the equipment, $15; 


company furnishes and 
where 
subscribers furnish and maintain poles and 
wire and the company furnishes and main- 
ta’ns the instrument, $12; where the sub- 
scriber furnishes and maintains the instru- 
the 
maintains wire and poles, $10; switching 
rate, $18. 

The 


had 


ment and company furnishes and 


commission found that applicant 
furnishing a circuit 
local battery service at Center between the 
that 


been grounded 


hours of 5:30 a. m. and 8:30 p. m.; 


after these hours an service 


only had been furnished; that the public 


emergency 


demanded a more extended service and 
was willing to pay an increased rate. 

It found further that the 
penses which would be incurred, provided 
the contemplated extended service 
made effective, were approximately $3,048 ; 
that the revenues from all sources under 
the present rates amounted to $2,694, and 
under the proposed rates would amount to 
$3,656, or an increase of $962; that no 
appraisal had been made of the property. 
hut that the company placed a value of 
$7,914, which appeared to be reasonable 
and would be accepted as a tentative value 
for the purposes of this case only; that 
the proposed increased rates would provide 
only $608 for depreciation and return or 
approximately 7.6 per cent on the tenta- 
tive value as found for both purposes. 


annual ex- 


Was 


Northwestern Bell Is Granted 
Franchise at Cherokee, Iowa. 


By a vote of 1,033 to 580 the North- 
western Bell Telephone Co. was, on Oc- 
tober 6, granted a franchise for 25 years 
at Cherokee, Iowa. The same franchise 
was defeated on a small vote at an 
tion held in August. 

Under the order of the Iowa Supreme 
Court the company would have been re- 
quired to discontinue its local exchange 
October 7, had the tranchise failed to carry 
at this election. It is reported that the 
company will expend $93,000 on improve- 
ments to its Cherokee exchange. 





elec- 


Conestoga Company of Birdsboro, 
Pa., Files New Rates. 


The Conestoga Telephone & Telegraph 
Co., of Birdsboro, Morgantown and Yel- 
low House, Pa., recently filed a new rate 
schedule, effective November 1, which pro- 
vides for slight increases over the present 
rates. The new schedule of net monthly 
rate follows: 

Individual, business, $4; residence, $3: 
two-party, business, $3.50; residence, $2.50: 
multi-party, business, $3; residence, $2: 
extension telephones, business, $1; resi- 
dence, 75 cents; extension bell, large, bus- 
iness 50 cents; residence, 50 cents; exten- 
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sion bell, small, business 25 cents; resi- 
dence, 25 cents. 

P. B. X. switchboard, 30-line, $78; P. 
b. X. trunks, $48; mileage on individual 
lines, per mile, $24 business; mileage on 
individual lines per mile, $24, residence; 
two-party line (for each subscriber) each 
one-quarter mile or fraction, $3.60; four- 
party line (for each subscriber) each one- 
quarter mile or fraction, $2.40; for each 
1-10 mile or fraction applied to each cir- 
cuit separately, $2.40. 


Commissioner’s Stock Interest No 


Bar to City Paying for Service. 

City Attorney Walton of Aberdeen, S. 
D., told the city commissioners recently 
that the city was within its rights in pay- 
ing for telephone service obtained from 
the company. of which Commissioner W. 
G. Bickelhaupt is a stockholder. 

Two weeks previously he rendered an 
opinion to the effect that the city was not 
legally within its rights in buying adver- 
tising from the Aberdeen News because 
the same commissioner was a stockholder 
in the newspaper company. 

At the time the newspaper decision was 
given the city attorney was immediately 
asked to supply an opinion on the legality 
cf paying for telephone service because 
it, also, was provided by a concern in 
which there was similar ownership by the 
commissioner, as in the company supply- 
ing the advertising service. 

Secause the rate for telephone service 
is controlled by the state board of railroad 
commissioners, the city attorney held that 
there would be no chance for modification 
or rebate of the charge of the detriment 
of the city; therefore the present instance 
was an exception to the rule. In the case 
of the advertising purchase for official 
printing the rate is established by statute. 


Sufficiency of Warning Held for 
the Jury to Decide. 


In a lineman’s helper’s action for in- 
juries, when burned by an electric wire, 
the question as to whether the warning 
by telephone lineman that wire was “hot” 
and dangerous on that account was all the 
warning required, or which any one could 
have given, was held to be for the jury.— 
Electric Co. vs. Bumgardner ; 
Supreme Court of Arkansas; 273 South- 
western 688. 


Harrison 


Telephone Report Rules Amended 
by Oklahoma Commission. 
The Oklahoma Corporation Commis- 
sion on September 17, in cause No. 2628, 
journal entry No. 1396, made important 
changes in Order No. 1117. Rule 1, Sec- 
tion 2 of the order is amended so as to 
require annual reports only instead of 
semi-annual reports for each exchange. 

This rule as amended reads: 
“Separate annual reports shall be fur- 
nished for each exchange. Each operat- 
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ing expense account shall be divided be- 
tween ‘Toll’ and ‘Exchange’ and the rec- 
ords shall be kept in such manner that 
the total amount of labor and material 
charged to each account for any period 
can be readily ascertained. The amount 
of expense due solely, or accruing actu- 
ally, on account of toll service or ex- 
change service shall be charged directly 
to toll or exchange account, and in addi- 
tion thereto the ‘common or joint expense’ 
for toll and exchange service shall be di- 
vided in accordance with the formula 
hereafter presented.” 

Rule 4 in the original order reads: 

“Semi-annual reports of revenues and 
expenses compiled on forms prescribed by 
the commission and known as Forms T-l, 
T-2 and T-3, shall be filed with the com- 
mission by all companies whose 
revenue is over $10,000 per year.” 

As amended the rule reads: “Annual 
reports of revenues and expenses com- 
piled on forms prescribed by the commis- 
sion and known as Forms T-1, T-2 and 
T-3, shall be filed with the commission 
by all companies on or before March 10 
following the calendar year ending De- 
cember 31.” 


gross 


Division of Tolls Between Wiscon- 
sin Connecting Companies. 

After investigating on its own motion 
the division of tolls between the Common- 
wealth Telephone Co., of Richland Center, 
and its connecting companies the Wiscon- 
sin Railroad Commission, on September 
28, issued an order approving the method 
of apportionment of tolls collected which 
has been in effect since January 1, 1924, 
with the consent of most of the companies 
but without the commission’s approval ex- 
cepting in one particular. 

The new basis of settlement adopted at 
the beginning of last year provides that the 
exchanges originating messages retain all 
tolls collected. The Home Telephone Co. 
operates certain rural lines connected to 
the Richland Center exchange of the 
Commonwealth Telephone Co. and has an 
ownership in toll lines from Richland Cen- 
ter to Boaz, to Sylvan, to Muscoda and to 
Lone Rock. Inasmuch as it operates no 
exchange, the new basis of toll apportion- 
ment left it without any revenues for the 
use of its property. 

The commission, therefore, ordered the 
Commonwealth Telephone Co. to make 
monthly settlements with the Home Tele- 
phone Co. for all toll revenues accruing 
from messages forwarded over the later’s 
lines, the basis of the settlement to be as 
follows : 

The Commonwealth company shall re- 
tain six cents per message for each good 
“out” message forwarded over the Home 
company’s toll lines. The remainder of the 
charge shall be remitted to the Home com- 
pany on or before the 15th of each month 
for the business of the previous month. 
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Summary of Commission Rulings 
and Schedule of Hearings. 
ALABAMA, 

November 2: Hearing at Montgomery 
on complaint as to service and facilities 
of Southern Bell Telephone & Telegraph 
Co. at Athens. The company is cited to 
show why it should not be required to 
change its equipment at this point from 

magneto to common battery. 
CALIFORNIA. 

October 13: Home Telephone Co. of 
Covina authorized by the commission to 
place in effect the commission’s uniform 
rules and regulations and charges for 
moving and changing equipment, and al- 
so to collect a toll of five cents for each 
local call made from public pay stations, 

November 4: Hearing in the matter 
of protests on the measured service 
charges which the commission has or- 
dered the Southern California Telephone 
Co. to take place in effect on business 
service in Los Angeles January 1, 1926, 

ILLINOIS. 

August 29: Order suspending until 
December 28, 1925, proposed rates for tel- 
ephone service in Bogota, Rose Hill, St. 
Narie, West Liberty, Willow Hill, Yale, 
Newton and Pugh, Jasper county, as filed 
by Jasper County Telephone Co. No. 
15534. 

August 29: Order suspending until De- 
cember 28, 1925, proposed rates for tele- 
phone service in Hull, New Canton, Pleas- 
ant Hill, Milton, Rockport, Perry, Pearl, 
Nebo, Baylis, Griggsville, Barry and Pitts- 
field, Pike county, filed by Pike County 
Telephone Co. No. 15535. 

August 29: Order denying application 
of the Washington Home Telephone Co., 
of Washington, for authority to change 
rates, and striking from the files rate 
schedule Ill. C. C. No. 2 of company ; also, 
ordering rate schedule No. 1 to remain 
in full force and effect until further order 
of the commission. No. 15547. 

August 29: Order permanently can- 
celling and annulling rate schedule Ill. C. 
C. 2 of the Commercial Telephone & Tele- 
graph Co. for telephone service in Albion, 
Edwards county and vicinity. No. 14580. 

August 29: Order suspending until De- 
cember 28, 1925, proposed rates for tele- 
phone service in Divernon and _ vicinity, 
county of Sangamon, as filed by Divernon 
Telephone Co. No. 15450. 

September 8: Order approving inter- 
corporate agreement dated June 1, 1925, 
modifying the original agreement of June 
1, 1919, between the Illinois Bell Telephone 
Co. and the Minier Mutual Telephone Co. 
No. 8306—Ist Sup. 

September 8: Order approving sup- 
plemental agreement dated August 1, 1925, 
between the Illinois Bell Telephone Co. 
and the Chenoa Telephone Co., a modi- 
fication of intercorporate agreement dated 
June 1, 1919. No. 8546—I1st Sup. 

September 8: Order approving inter- 
corporate agreement and supplemental trai- 
fic agreement dated January 1, 1925, and 
supplemental agreement dated June 1, 1925, 
modifying the original agreement of Jat- 
uary 1, 1925, between the Illinois Bell Tel- 
ephone Co. and Mt. Pulaski Telephone 
& Electric Co. No. 8310. 

September 8: Order approving supple- 
mental traffic agreement dated April 1. 
1925, between the Illinois Bell Telephone Co. 
and the Boone County Co-operative Tele- 
phone Co., a modification of traffic agree 
ment dated June 1, 1919. 

September 8: Order approving supple- 
mental agreement dated June 1, 1925, be- 
tween the Illinois Bell Telephone Co. and 
the Uramoga Telephone Co., a modifica- 
tion of an agreement dated May 1, 191% 
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petween the Central Union Telephone Co., 
now the Illinois Bell Telephone Co., and 


the Uramoga Telephone'Co. No. 9874— 


Sup. 
itches 8: Order approving supple- 
mental agreement dated June 1, 1925, be- 
tween the Illinois Bell Telephone Co. and 
the Stephenson County Telephone Co., be- 
ing a modification of an intercorporate 
yafic agreement dated June 1, 1919, be- 
ween the Central Union Telephone Co., 
sw the Illinois Bell Telephone Co., and 
he Stephenson County Telephone Co. No. 
%14—2nd Sup. 

September 8: Order approving inter- 
wrporate agreement, dated May 1, 1924, 
ixtween the Illinois Bell Telephone Co. 
ad the Noble Telephone Co., which pro- 
rides for the cancellation of traffic agree- 
ment dated June 1, 1919, between the Cen- 
tral Union Telephone Co., now the Illinois 
Bell Telephone Co., and H. W. Schilling, 
doing business as the Noble Telephone 
Co, as of May 1, 1924. No. 9986. 


September 8: Order approving supple- 
mental traffic agreement dated June 1, 1925, 
between the Illinois Bell Telephone Co. 
and the Boynton Telephone Co., being a 
modification of a traffic agreement dated 
June 1, 1919. No. 10346—I1st Sup. 

September 8: Order approving supple- 
mental agreement dated June 1, 1925, be- 
tween the Illinois Bell Telephone Co. and 
the Mt. Sterling Telephone Co., being a 
modification of an intercorporate agree- 
ment dated June 1, 1919. 

September 8: Order approving inter- 
corporate agreement, dated May 1, 1924, 
between the Illinois Bell Telephone Co. 
and the Independent Telephone Co., pro- 
viding for the cancellation of a former 
intercorporate contract, dated January 21, 
1919, between the Central Union Telephone 
Co, now the Illinois Bell Telephone Co., 
and the Independent Telephone Co., as of 
May 1, 1924. No. 10436. 

September 8: Order approving supple- 
mental agreement dated June 1, 1925, be- 
tween the Illinois Bell Telephone Co. and 
the Deer Creek Telephone Co., a modifica- 
tion of an intercorporate agreement dated 
November 1, 1920. No. 11653—I1st Sup. 

September 8: Order approving agree- 
ment dated January 7, 1925, between the 
Commercial Telephone & Telegraph Co. 
and the Browns Auxiliary Co., unincor- 
porated, for the connection of the toll lines 
of the Commercial company to the lines of 
the Browns Auxiliary Co., at Browns, II1., 
and the joint handling of toll messages. 

September 8: Order approving inter- 
corporate agreement and supplemental 
trafic agreement, dated November 1, 1924, 
and supplemental agreement, dated April 
9, 1925, modifying the original agreement 
of November 1, 1924, between the I1linois 
Bell Telephone Co. and the Central Tele- 


phone Co. No. 14785. 
September 8: Order approving inter- 
‘corporate agreement and _ supplemental 


trafic agreement dated July 1, 1924, sup- 
plemental agreement dated April 9, 1925, 
and supplemental agreement dated January 
1, 1925, between the Illinois Bell Telephone 
Co. and the Illinois Central Telephone 
0. for the connection of the toll lines of 
the Illinois Bell Telephone Co. to 
the lines of the Illinois Central Telephone 
Co, at Virden, Girard, Carlinville and Gil- 
lespie, Ill, and for the joint handling of 
toll messages. No. 14806. 

September 8: Order approving inter- 
‘orporate agreement and_ supplemental 
traffic agreement, dated June 1, 1925, be- 
tween the Illinois Bell Telephone Co. and 
tte Farmers Telephone Co. for the con- 
nection of the toll lines of the Illinois Bell 
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Telephone Co. to the lines of the Farmers’ 
Telephone Co., at a point one mile south 
of Wayne Station, Ill., and for the joint 
handling of toll messages.—TA—3. 
September 8: Order approving traffic 
agreement and supplemental toll line traf- 
fic agreement, dated April 1, 1925, between 
the Illinois Bell Telephone Co. and the 
Batchtown Telephone Company. TA—26. 


September 8: Order approving supple- 
mental traffic agreement dated June 1, 
1925, between the Illinois Bell Telephone 
Co. and the Illinois Telephone Co., a modi- 
fication of a traffic agreement dated Au- 
gust 1, 1921. TA—32, Ist Sup. 

September 8: Order approving supple- 
mental agreement, dated June 1, 1925, be- 
tween the Illinois Bell Telephone Co. and 
the Illinois Telephone Co., a modification 
of an intercorporate agreement, dated Au- 
gust 1, 1921. TA—33, 2d Sup. 

September 8: Order approving inter- 
corporate agreement, dated March 1, 1925, 
between the Illinois Bell Telephone Co. 
and the Prairie City Farmers Telephone 
Co., for the connection of the toll lines of 
the Illinois Bell Telephone Co. with the 
telephone exchange system of the Prairie 
City Farmers Telephone Co. at Prairie 
City, Ill., and for the joint handling of 
toll messages. TA—85. 


September 8: Order approving inter- 
corporate agreement and _ supplemental 
trafic agreement dated June 16, 1925, 
modifying the original agreement of Jan- 
uary 1, 1925, between the Illinois Bell 
Telephone Co. and the Pole Telephone 
Co. for the connection of the toll lines of 
the Illinois Bell Telephone Co. to the lines 
of the Polo Telephone Co. at Polo, Ill. 
TA—S6. 

September 8: Order approving inter- 
corporate agreement, dated January 1, 
1925, between the Illinois Bell Telephone 
Co. and the Yates City Telephone Co., for 
the connection of the toll lines of the IIli- 
nois Bell Telephone Co. to the exchange 
system of the Yates City Telephone Co., 
at Yates City, Ill. TA—87. 


September 8: Order approving inter- 
corporate agreement and supplemental 
toll line traffic agreement dated October 1, 
1924, between the Illinois Bell Telephone 
Co. and the Saybrook Telephone Co., for 
the connection of the toll lines of the IIli- 
nois Bell Telephone Co. to the lines of the 
Saybrook Telephone Co., near Gibson City 
and Saybrook, and for the joint handling 
of toll business. TA—88. 

September 8: Order approving lease by 
the Chicago & Eastern Illinois Railway 
Co. to the Vermillion County Telephone 
Co., of a small parcel of land in Danville, 
Ill., for five years, from May 12, 1925, 
at $137 per year. L—9141. 

September 8: Order approving lease 
by the Chicago & Northwestern Railway 
Co. to the Illinois Bell Telephone Co. of 
certain land near Rubly Station, Menard 
county, Ill, for five years at $10 per year. 
L—9142. 

September 8: Order approving lease by 
the Chicago & Northwestern Railway Co. 
to the Illinois Bell Telephone Co. of a cer- 
tain land near Sweetwater Station, Menard 
county, IIl., for five years at $10 per year. 
L—9143. 

September 9: Order extending until 
March 12, 1926, period of suspension of 
proposed rates for telephone service in 
Bunker Hill and vicinity, stated in rate 
schedule Ill. C. C. 3 of the Bunker Hill 
Telephone Co. No. 15076. 

September 9: Order extending until 
March 27, 1926, period of suspension of 
the proposed rates for telephone service in 








Pontiac, Livingstone county, stated in rate 
schedule Ill. C. C. 4 of the Automatic 
Home Telephone Co. No. 15110. 

September 9: Order extending until 
March 27, 1926, period of suspension of 
the proposed rates for telephone service 
in Anna, Union county, stated in rate 
schedule Ill. C. C. Z of the Illinois South- 
ern Telephone Co. No. 15112. 


September 9: Order suspending until 
January 28, 1926, proposed rates for tele- 
phone service in Canton, Fulton county, 
stated in rate schedule Ill. C. C. 4 of the 
Canton Home Telephone Co. No. 15574. 

September 9: Order extending until 
March 28, 1926, period of suspension of 
the proposed rates for telephone service in 
Streator, LaSalle county, stated in rate 
schedule Ill. C. C. 2 of the Streator Tele- 
phone Co. No. 15161. 


September 17: Order dismissing com- 
plaint of the City of Canton against the 
Canton Home Telephone Co. of Canton, 
Ul., of unsatisfactory telephone service. 
No. 12552. 

September 29: The commission granted 
the petition of the Washington Home 
Telephone Co. for rehearing of its pro- 
posed advance in rates for telephone 
service at Washington. No. 14547. 


September 30: Order vacating order 
of July 8, 1925, suspending until No- 
vember 22, 1925, proposed rates for tele- 
phone service in Beecher City and vi- 
cinity, counties of Effingham, Shelby and 
Fayette, state in Supplement No. 2 to 
IPUO No. 1 of the Beecher City Tele- 
phone Co. and permitting rates to become 


effective October 1, 1925. No. 15339. 


October 1: Petition of Commercial 
Telephone & Telegraph Co. for a rehear- 
ing of proposed advance of rates for tele 
phone service in Albion, Edwards county, 
stated in rate schedule Ill. C. C. No. 2. 
No. 14580. 

October 7: Order authorizing the IIli- 
nois Bell Telephone Co. to purchase its 
pro rata share of the 6,700 shares of the 
capital stock of the Illinois Telephonee Co., 
of any issue that may from time to time 
be offered to it. No. 15682. 


October 7: Order extending until April 
16, 1926, period of suspension of the pro- 
posed rates for telephone service in Hud- 
son, county of McLean, stated in rate 
schedule Ill. C. C. 2 of the Hudson Tele- 
phone Co. No. 15160. 

October 7: Order extending until April 
10, 1926, period of suspension of the pro- 
posed rates for. telephone service (rural) 
in Homel, stated in rate schedule Ill. C. C. 
2 of the Hamel Mutual Telephone Co 
No. 15220. 

October 7: Order extending until April 
10, 1926, period of suspension of the pro- 
posed rates for telephone service in Sweet- 
water, county of Menard, stated in rate 
schedule Ill. C. C. 1 of the Sweetwater 
Telephone Co. No. 15230. 

October 7: Order extending until 
April 7, 1926, period of suspension of the 
proposed rates for telephone service in 
Kinsman, county of Grundy, stated in 
rate schedule Ill. C. C. of the Kinsman 
Independent Telephone Co. No. 15242. 

October 7: Order extending until April 
10, 1926, period of suspension of the pro 
posed rates for telephone service in Rose- 
ville, county of Warren, stated in rate 
schedule Ill. C. C. 3 of the Roseville 
Telephone Co. No. 15386. 

October 20: Hearing at Springfield in 
the matter of joint application for ap- 
proval of sale by Sangamon County Tele- 
phone Co. and purchase by the Pawnee 
Telephone Co. of its plant and exchange 
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in Pawnee and vicinity in Sangamon, 
Christian and Montgomery counties, also 
for a certificate of convenience and neces- 
sity to the Pawnee Telephone Co. and au- 
thority to issue $15,000 of its first mort- 
gage 6 per cent gold bonds, series “A,” and 
to issue $10,000 of its common capital 
stock. No. 15647. 

October 20: Hearing at Springfield, 
Stevens & Herndon, attys. in the matter 
of proposed rates for telephone service in 
Pawnee and vicinity, stated in rate sched- 
ule Ill. C. C. No. 1 of Pawnee Telephone 
Co. No. 15648. 

October 20: Hearing at Bloomington 
in the matter of complaint of Lexington 
Home Telephone Co. as to failure of Fair- 
bury Telephone Co. to re-establish toll line 
connections between Lexington and Fair- 
bury. No. 15188. 

October 20: Hearing at Bloomington 
in the matter of the application of Fair- 
bury Telephone Co. for an order granting 
to petitioner leave to abandon the operat- 
ing its toll line connection by way of 
Weston, 
phone Co., 
No. 15589. 

October 23: Hearing at Streator in the 
matter of proposed advance in rates for 
telephone service in Streator stated in rate 
schedule filed by Streator Telephone Co. 
No. 15161. 


with the Lexington Home Tele- 
Livingston and McLean county. 


INDIANA. 

October 8: The commission authorized 
the Greenfield Telephone Co. to purchase 
the property of the New Philadelphia 
Telephone Co. for the sum of $200. 

November 16: Postponed hearing be- 
fore Commissioner Samuel R. Artman to 
consider the results of the state-wide in- 
vestigation of the rates and service of the 
Indiana Bell Telephone Co. and the appli- 
cation of the company for permission to 
increase its rates in 65 Indiana communi- 
ties. 

KANSAS. 

September 4: The commission granted 
the application of the Hiawatha Mutual 
Telephone Co. to increase its rates for tele- 
phone service at Hiawatha and vicinity. 

MINNESOTA. 

October 27: Hearing at Masonic Hall in 
the village of Moose Lake in the matter of 
the application of the Northwestern Bell 
Telephone Co. to‘ change and increase its 
rate for telephone exchange service of the 
Moose Lake exchange. M-1536. 

October 28: Hearing at court house in 
the village of Carlton in the matter of the 
application of the Northwestern Bell Tele- 
phone Co. to change and jncrease its rate 
for telephone exchange service of the Carl- 
ton exchange. M-1537. 

MICHIGAN. 

September 30: Gerald J. Wagner, Grand 
Rapids engineer employed by 14 cities hav- 
ing exchanges of the Michigan Bell Tele- 
phone Co., filed with the commission a 
report fixing the company’s valuation for 
the entire state at $72,709,147. 

October 2: The commission authorized 
the rate increase of the Michigan Bell 
Telephone Co. provided for the city of 
Lansing. in the general rate order of May 
25, 1923, to become effective October 11, 
the consolidation of the Citizens and Lans- 
ing exchanges having been completed. 

October 19: Hearing resumed in the 
matter of the state-wide rate investigation 
of the Michigan Bell Telephone Co. 

NEBRASKA. 

October 14: Application filed by Bart- 
ley Mutual Telephone Co. for permission 
to charge gross and net rates, Secretary 
R. A. Clark reporting that under present 
system back rentals are piling up. 

October 15: Eustis Telephone Co. filed 
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answer charging Southern Central com- 

pany with failure to keep agreement and 

asking dismissal of complaint with respect 

to failure to give service contracted for. 
New HAMPSHIRE. 

October 27: Resumption of hearings in 
the matter of the advances in exchange 
and toll rates proposed by the New Eng- 
land Telephone & Telegraph Co. The com- 
mission has again suspended the proposed 
rates, this time to December 1. 

NortH Dakota, 

October 8: Application filed by E. M. 
Fjelstad estate for permission to sell and 
the Forman-Rutland-Havana Telephone 
Co. for permission to buy the telephone 
property located at Forman, Rutland and 
Havana. No. 2327. 

October 8: First revised sheet 2, sec- 
tion 13 of genera) supplemental rate 
schedule, applying tu outside location of 
telephones, filed by Northwestern Bell 
Telephone Co. for its Fargo exchange. 
No. 2330. 

OHIO. 

October 5: Application filed with the 
commission by the newly-organized The 
Stark Telephone Co., for authority to: 

(1) Purchase, subject to an indebted- 
ness of $13,000 of property of the South 
Stark Telephone Co. for $25,000, payable 
in common stock. The South Stark com- 
pany, which maintains central offices at 
Brewster and Beach City has $10,000 
bonds and $12,000 stock outstanding. 

(2) To issue $25,000 common stock 
in payment for the foregoing property 
and to issue and sell at par $13,000 first 
mortgage 6 per cent bonds to pay the 
assumed indebtedness. 

October 6: Upon the application of 
counsel for the companies who have con- 
flicting engagements in the south, the: com- 
mission postponed from November 10 to 
Thursday, December 10, the hearings on 
the suspended increased rates of the Belle- 
vue Home Telephone Co., and the Local 
Telephone Co. of New London. 

October 7: The Northwestern Telephone 
Co., of Defiance, applied for authority to 
sell to J. W. Shuter who operates an 
Independent exchange at Evansport, the 
27 subscribers’ stations and lines which 
are connected to and which have been 
switched at the Shuter exchange. The ap- 
plication states that there will be no 
changes in rates and service. Agreed con- 
sideration is $1,200. 

October 7: On the application of the 
Vermillion Telephone Co., to sell all of 
its property to the Lorain County Tele- 
phone Co., for a consideration equivalent 
to $72,000 and a finding that the value of 
ali the property, including the working 
capital and materials and supplies of $3,045 
is not less than the sum of $64,600, the 
commission entered an order approving the 
transaction on the basis of a considera- 
tion equal to the value of the application 
of the Lorain County Telephone Co. to 
issue $64,600 common and $7,400 6 per 
cent preferred stock to pay for the prop- 
erty, and order was entered consenting to 
the issue of the common stock. 

October 9: The Cincinnati & Suburban 
Bell Telephone Co., filed answer to the 
complaint in re its proposed transfer of 
the Somerville exchange to Seven Mile. 
The company, denying the jurisdiction of 
the commission in the premises, states 
that the settlement is steadily diminishing ; 
that the exchange has been operated at an 
out-of-pocket cost; and that it in an at- 
tempt for the public welfare to retain 
telephone service, has contemplated the 
transfer of the operating, which will ma- 
terially reduce costs and, at the same time, 
expand the value of this service, by ex- 
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tending the area for which service 

October 16: After three days’ 
the commission recessed to Nove: 
reserving the next day, also the 
hearing in t... case of the susp« 
creased rates of the Marion Cow 
phone Co. 

October 17: Applications for 
proval of the reorganizatio: of 
phone property at Jackson, Uhio, 
vided for in the following 
filed : 

Joint application of the Jackson County 
Home Telephone Co., w ith an outstanding 
capitalization of $75,000, to sell all of it: 
property, which it says is reasonably worth 
$211,000 to the newly-organized The Jack. 
son County Telephone Co., for $150,000 
payable in common stock, and, 

Application of the Jackson 
Co., to issue $75,000 common 
payment of this property. 

October 17: The Bellevue Home Tele. 
phone Co., elected to put into effect on No- 
vember 1, its suspended increased rates 
and, asking the commission to prescribe 
the bond to be given, stated that the new 
rates will increase its annual revenues 
some $16,317. ' 

October 27: Hearing on protests of the 
Wood County Telephone Co. to the ten- 
tative valuation of its North Baltimore an 
Bowling Green properties which were cer- 
tified on August 25. These valuations are 
being prepared in connection with a sus- 
pended rate case. 

OKLAHOMA. 

October 29: Hearing on complaint of 
Oil State Gas Go. against the Yale Tele- 
phone Co., alleging unreasonable rates on 
exchange rental charges. 

PENNSYLVANIA. 

October 1: The Conestoga Telephone 
& Telegraph Co. of Birdsboro, filed a new 
schedule of rates to become effective in 
30 days, in accordance with the rules of 
the public service commission, which pre- 
vides for a small increase over the pres- 
ent rates. 
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October 10: The Westerly Automatic 
Telephone Co., in its answer to the com- 
plaint of the Westerly town council, ad- 
mits that the Westerly exchange sub- 
scribers are required to pay a 10-cent tol! 
charge to Watch Hill exchange, but denies 
that the toll charge is unfair, unreason- 
able or unjustly discriminatory and avers 
that such charge is no higher than neces 
sary to give the company a_ reasonable 
revenue. 

The basis of the town’s complaint is that 
Westerly subscribers calling Watch Hil 
subscribers are required a pay a 10-cent 
toll charge, while Watch Hill subscribers 
may call subscribers in the Westerly e 
change without any additional charge. 

VIRGINIA. 

November 24: Postponed hearing 10 
the purpose of receiving testimony in Cot: 
nection with the application of the Ches@ 
peake & Potomac Telephone Co. for a ge 
eral increase in rates. 

WEST VIRGINIA. 

October 29: Hearing on application | of 
South Branch Telephone Co. for authority 
to increase its rates in Hampshire, Hardy 
Mineral, Grant and Morgan counties. 

WISCONSIN. 

November 11: Hearing at Stevens Poin 
court house in re application of Wisconsin 
Telephone Co. for permission to increase 
its rates in that city. U-3281. 

November 12: Hearing at Hudson cour 
house in re application of Wiscon sin Tele- 
phone Co. for permission to increase it 
rates at Hudson and Roberts. U-3293 ané 
U-3278. 
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Expansion of the Ericsson Company 


Rapid Growth of L. M. Ericsson General Telephone Co., Ltd., of Stockholm— 
Resumé of Its History Since 1876—Some 100,000 Ericsson Automatic Tele- 
phones in Successful Operation—Features of System—TInstallations Under Way 


The Allminna Telefonaktiebolaget L. M. 
tricsson (The L. M. Ericsson General 
Telephone Co., Ltd.) with headquarters in 
stockholm, Sweden, is experiencing a very 
apid growth. This expansion is due, in 
wrt, to the telephone concessions being 
ranted the company in Italy, South Amer- 
ia and Poland, and in part to the success 


of the Ericsson automatic 


tlephone system which is now 
gstalled in a number of cities 
ad towns. throughout the 
yorld, including Stockholm, 
Rotterdam in the Netherlands, 
San Sebastian in Spain, Hamar 
and Kristiansund in Norway, 
Verona in Italy, Dieppe in 
France, and Johannesburg in 
South Africa. 





The name, “L. M. Ericsson,” 
has for decades been recognized 
throughout the world as mark 
of quality on telephone equip- 
ment and supplies. In the very 
year in which the telephone was 
invented, 1876, Mr. Ericsson be- 
gan to manufacture telephone 
equipment under the firm name, 
L. M. Ericsson & Co. The 
company continued to function 
under that name until 1896 
when it was taken over by a 
joint stock company, Aktie- 
bolaget L. M. Ericsson & Co. 
(The L. M. Ericsson Co., Ltd.) 








tory by acquiring a franchise for operating 


exchanges in Moscow and Warsaw, in 


Russia, and subsidiary companies 
formed to take charge of the work. 


In 1908 this 


were 


company surrendered its 
Swedish operating rights to a _ newly- 
formed subsidiary, Aktiebolaget, Stock- 


holmstelefon (The Stockholm Telephone 
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The tonstantly-growing de- 
mands for the company’s 
equipment soon necessitated the 
establishment of branch offices in various 
foreign countries, and in 1897 the first 
branch factory was put in operation—St. 
Petersburg, Russia. The first foreign office 
%t combined with a manufacturing plant 
Was established in London in 1898. The 
‘ompany's scope was thus broadened from 
‘me to time, so as to finally extend prac- 
teally over the entire civilized world. 

Meanwhile the Stockholms Allméanna 
Telefonaktiebolag (The General Telephone 
\0, of Stockholm, Ltd.), founded in 1883 
'y H. T. Cedergren, had pushed its way to 
the front in the field of telephony. 

During the first years of its activity this 
‘ompany built and operated exchanges in 
Stockholm and other parts of the country, 
Sut in 1891 the Swedish government took 
‘ver the plants and operating rights of the 
“ompany in the provinces, limit!ng the field 


Ot 


* @tiviiy of the company to Stockholm 
and vicinity, 

n 19 the General Telephone Co. 
tained first 


foothold on foreign terri- 





A. F. Wincrantz, 


Director General of Ericsson 


Company. 
Co., Ltd.). The latter concern sold its tele- 
phone system to the Royal 
Office of Sweden in 1918 but 
with the manufacture of 
telephone 
Allmanna 
dergren 


Telegraph 
continued 
miscellaneous 
equipment under the name of 
Industri Aktiebolaget H. T. Ce- 
(The H. T. 
Industries, Ltd.). 


Cedergren General 


In the same year a coalition was formed 
of the Aktiebolaget L. M. Ericsson & Co. 


and the Stockholms Allminna Telefona- 
ktiebolag under the present name of 
Allmanna  Telefonaktiebolaget L. MM. 
Ericsson (The L. M. Ericsson General 


Telephone Co., Ltd.), the present organiza- 
tion. After this fusion the Allmanna In- 
dustri Aktiebolaget H. T. Cedergren re- 
mained the company’s most important sub- 
sidiary and in 1921 it was also merged 
with the head concern. 

The company has at the present time 
more than 100,000 automatic telephones in 
successful operation. A contract was re- 
cently closed with the Swedish Telegraph 
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Administration for converting all of 
auto- 
matic operation. The Swedish government 
has decided to install automatic telephone 
equipment in the larger cities and towns 
throughout the country, which will give 
the Ericsson work 


Stockholm’s telephone equipment to 


company considerable 
ior some years to come. 
“North Vasa,” the 


change to be built in Stockholm, was put 


first automatic ex- 
in operation in February, 1924, with a ca- 
pacity of 5,000 lines. The capacity of this 
exchange is now being increased to 10,000 
lines. By 1935 it is expected by the Swed- 
ish Telegraph Administration that the city 
of Stockholm 
service to all of its 110,000 subscribers. 


will be giving automatic 

The next automatic exchange to be built 
in Stockholm will be the “Kungsholm” 
exchange with 15,000, and later in four 
more exchanges. 

A contract has also been made with the 
l<ricsson company for automatic equipment 
for the city of Gothenburg, with an initial 
12,000 lines. All of the 


city’s 115,000 subscribers will eventually be 


installation of 


cut over to automatic service. 

The Ericsson full automatic system is a 
“power-driven” system, the necessary selec- 
tors and sequence switches being mechani- 
cally propelled by rotating shafts continu- 
ously driven by small motors, common to 
a given number of racks. The system is 
equipped with register sets to receive and 
the 
(or in 
the case of a semi-automatic station, from 
an operator’s keyboard) and to direct the 
group selectors connectors to their 
correct positions. This directing is accom- 


from 
subscribers’ telephone instruments 


register the impulses sent out 


and 


plished by means of revertive impulse con- 
trol. 

A salient feature is the arrangement of 
the multiple, which consists of bare wires 
arranged in vertical frames for 20 lines, 
25 such frames being mounted radially in 
a rack, the whole of such a height that all 
switches requiring access to the group of 
500 lines thus formed can embrace any re- 
quired line upon its same stretch of bare 
wire multiple. 

These multiple racks are of identical 
construction for all stages—that is, line 
group selectors and connectors— 
and consequently all connecting switches 
are of similar design, varying only in minor 


finders, 


detail. 

To economize in height these switches 
are of dish formation, operating in a hori- 
zontal plane, with a double movement of 
rotary and radial motion, the rotary move- 
ment first locating the required one of the 
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25 frames and the radial movement causing 
the brush carrier to travel along the multi- 
ple wires of this frame to a maximum 
depth of 20 lines. 

The Ericsson General Telephone Co. has 
steadily expanded since its organization in 
1918. It now has manufacturing branches 
or “daughter” companies, as they are called, 
in London, Petrograd, Paris, Vienna, 
Budapest, Prague, Amsterdam, Moscow 
and Madrid. It has operating companies 
in Mexico, Russia, Poland, Soain and Ar- 
gentina, and has construction and _ sales 
companies and agencies 
world. 


throughout the 


International Standard Electric 
Former International Western. 
The sale and transfer of the Interna- 

tional Western Electric Co., Inc., to the 

International Telephone & Telegraph 

Corp. became effective as of September 


30, and the name of the International 
Western Electric Co., Inc. has been 
changed to the International Standard 


Electric Corp., with head offices on and 
after October 26, 1925, at 41 Broad 
street, New York City, and export de- 
partment offices at 25 Broad street, New 
York City. 

The Electric 


International Standard 
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The Skyscraper to the Left Is the New 
Ericsson Office Building. 

Corp. will have exclusive licenses under 

foreign patents of the Western Electric 

Co. in the telephone, telegraph and radio 

fields, and will continue to act as exclu- 


sive distributor outside of the United 
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States, Canada and Newfoundland fo 
Western Electric manufactures. The 
International Standard Electric Corp. wijj 
also continue the business in electrica| 
appliances and supplies successfully de. 
veloped by the International 
Electric Co. 

The operating management and _per- 
sonnel of the International Standard 
Electric Corp. will be the same as that 
of the International Western Electric Co, 
prior to change. of ownership. The 
same general policies, in the conduct of 
the business, will be continued. 

At a special meeting of the directors of 
the International Western Electric Co. on 
September 30, changes in the membership 
of the board were effected and officers of 
the company were chosen to accord with 
the change in the ownership of the com- 
pany. 

The 


board: 


Western 


following were elected to the 
Sosthenes Behn, president of the 
International Telephone & Telegraph 
Corp.; Hernand Behn, president of the 
Cuban Telephone Co.; H. B. Orde, vice- 
president and treasurer of the Interna- 
tional Telephone & Telegraph Corp.; 
George H. Gardiner of Davis, Wardwell 
Gardiner and Reed; G. A. Ogilvie, Ken- 
neth E. Stockton and F. H. Wilkins. 
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tors 
Racks for Line Finders and Connectors for First Automatic Exchange in Stockholm—Racks for Group Selectors Where the Selec 


Are Taken Away, Thus Showing the Multiple Frame. 
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“LYON STEEL EQUIPMENT 


October 24, 1925. 
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Lyon Service from Coast to Coast 


electors 


The storage requirements of telephone com- 
panies have been, for years, the special study of 
Lyon Engineers. The result is that in Lyon Steel 
Equipment you find just what you would design 
for a particular purpose if Lyon were not al- 
ready making it for you. 


In store room, warehouse, office and exchange 
—from coast to coast—you will find Lyon Steel 
Shelving, Lockers, Cabinets, Counters and other 
products designed to meet the particular re- 
quirements of the telephone industry. 


This picture shows many types of Lyon units 
so arranged that they make store keeping easy 
for a Michigan telephone company. Thousands 
of parts are arranged in order and are available 
immediately. The equipment is good looking, 
the finish durable, the construction rugged and 
lasting. 


The complete facts about Lyon Telephone Equip- 
ment are in Bulletin 314. This bulletin and our 
experience may prove helpful in your storage 
problems. Let us send you the bulletin, now. 


Lyon Metallic Manufacturing Company 


Aurora - Illinois 


BOSTON 161 Devonshire St. 
CLEVELAND’ 815 Superior Ave., East 
PITTSBURGH 437 Smithfield St. 
ROCHESTER 61 South Avene 
PHILADELPHIA 1319 Filbert St. 


LOS ANGELES 
CHICAGO 
CETROIT 


337 S. Anderson St. 
230 E. Ohio St. 
149-159 W. Fort St. 
342 Madison Avenue 
906 Hobart Bidg. 


NEW YORK 
SAN FRANCISCO 


Authorized Agents in Other Principal Cities 


NAAN 


AW’ 
. SS 
N WY w \ 
Odi \\) 


for Every Storage “Need 





When writing to Lyon Metallic Mfg. Co., please mention TELEPHONY. 
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Sosthenes Behn was elected chairman 
of the board, Hernand. Behn was made 
vice-chairman of the board and George E. 
Pingree was chosen president. Other 
officers included Philip K. Condict, execu- 
tive vice-president; H. B. Orde, vice- 
president and treasurer; Kenneth Stock- 
ton, secretary; assistant secretary, W. E. 
Leigh, and L. R. 
urer. 

Messrs. Pingree, Condict and Leigh 
have been associated with the Western 
Electric Co. and with International West- 
ern Electric for many years. 


3rown, assistant treas- 


Telephone-Ringing Magneto Mo- 
tor-Generators and Radio. 
With the advent of radio came the in- 
terest of every radio fan in the com- 
munity in keeping the ether clear of in- 
ter fering the means 


noises. Therefore, 


TELEPHONY 


Vibrating ringers, and in fact every ma- 
chine depending for its operation on the 
principle of vibration, or interrupted cur- 
rent, tend to create rattlings and whines 
which are caught by the antenna and are 
reproduced and magnified through the 
receiving sets and loudspeakers. Condi- 
tions like these have in some cases been 
so bad that radio reception has had to 
be discontinued whenever the ringing ma- 
chine in the local exchange was in oper- 
ation. In fact, in one or two cases it is 
reported that public-spirited men have 
contributed from their own means to pur- 
chase a new ringing equipment for the lo- 
cal exchange in order to remove the of- 
fending ringing device and insure to them- 
selves and their neighbors the uninterrupt- 
ed use of the ether for the reception of 
radio at any hour desired. 

For the local exchange not employing 








the large instal- 
lation of the 
city, it is claimed 
that no more 
satisfactory ma- 
chine been 
devised than is 
the Holtzer- 
Cabot 

ringing 


has 


magneto 
motor- 
generator set. 


t his machine 
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fined to the part it plays in radio recep. 
tion. It is an economical machine in th 
matter of first cost. In up-keep there j, 
nothing in it to wear out, except the 
brushes, provided ordinary and _intelligen: 
care is given to the lubrication. It need, 
no costly attention. 

The magneto ringer is claimed to be ; 
boon to the exchange that suffers fron 
varying voltage in the service curren 
This machine will operate dependably and 
will ring with uniformity under a 10 pe 
cent rise or fall in the voltage. With ;: 
installed, the company states, there are n 
longer fretful complaints from subscriber: 
about poor ringing; the operators ar 
not overworked, nor are their nerves fray- 
ed by complaints of poor service 

Since it operates from the electri 
lighting circuit direct, the exchange mana 
ger is freed from the burden of batter 
testing and contact adjustments, and prac- 
tically all the money that would otherwise 
have to be spent for battery renewals is 
saved. It is, in short, said to be depend 
able and constant in its service. It can be 
operated for the 24 hours of the day or it 
can be shut down when the calls are not 
heavy, thus saving the current consump 
tion at any time desired. This machine 
is suitable for exchanges with up to 1.30 
subscribers. 

The 


Holtzer-Cabot Electric Co. 
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Is This the Situation in Your Exchange?—‘‘MS” Magneto Ringing Motor Generator Set Which Has Solved Radio Interference as We! 
as Other Ringing Problems in Many Magneto Exchanges. 


employed by the local telephone exchange 
for ringing its subscribers has become a 
highly important subject of interest. 
From the point of view of the radio fan 
in the rural community, there is, as a mat- 
ter of fact, nothing more important than 
this. 

Before radio became such an important 
feature of interest to the community, no 
one was aware or cared what device was 
employed by the local telephone exchange 
to ring subscribers. Noises in the ether 
nothing to them. Accordingly, 
all sorts of devices, creating extreme peak 
waves and harmonics, could be employed 
with impunity, so far as the general pub- 
lic was But where so 
dwellings in the community are 
equipped with radio receiving sets, it is a 
different matter. 


meant 


concerned. now 


many 


consists of a one-tenth H. P. motor, con- 
nected to a 12-bar magneto generator by 
means of a spring coupling. The revolu- 
tions of the armature in this generator 
produce a current which it is stated causes 
no whines or squeals that will be caught 
by the antenna and drawn down into the 
receiving set. The operation of the mo- 
tor is practically noiseless, it being 
especially constructed for this work. 

Since radio has assumed the position 
of interest that it now occupies, the Holt- 
zer-Cabot many 
ringing devices not of the magneto ma- 
chine type have taken from ex- 
changes and replaced by its magneto ring- 
ing machine. It is daily proving its 
worth, both to the exchange and to the 
community served by it. 

Nor are 


company says, score of 


been 


its points of excellence con- 


Boston, Mass., and Chicago, manufacture: 
this machine for both alternating and di- 
rect current, and for 60, 50, 30, and 2 
cycles. Illustrated circulars describing the 
machine are obtainable manu: 
facturer on 


from the 
request. Every exchang 
manager should inform himself about this 
ringer, and ascertain what it will do 10 
his exchange and for his subscribers. 
New York City’s High Speed Long 
Distance Connections. 

The high speed long distance telephone 

which New Yorkers have bee 


using in talking with Chicago has 10% 


service 


heen extended to include nine other cite 
in the East, Middle West ard South, aan 
announced recently by the 4 Yor 
Telephone Co. 


The added cities brought neare Ne’ 
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Service cannot stop 


The telephone, like the human heart, 
must repair itself while it works. The 
telephone system never rests, yet the 
ramifications of its wires, the reach of 
its cables and the terminals on its 
switchboards must ever increase. Like 
an airplane that has started on a jour- 
ney across the sea, the ‘telephone must 
repair and extend itself while work 
is going on. 

To cut communication for a single 
moment would interrupt the endless 
stream of calls and jeopardize the 
well-being and safety of the com- 
munity. The doctor or police must 
be called. Fire may break out. Num- 


AMERICAN) TELEPHONE AND TELEGRAPH COMPANY 


berless important business and social 
arrangements must be made. 

Even when a new exchange is built 
and put into use, service is not inter- 
rupted. Conversations started through 
the old are cut over and finished through 
the new, the talkers unconscious that 
growth has taken place while the ser- 
vice continues. 


Since 1880 the Bell System has 
grown from 31 thousand to 16 million 
stations, while talking was going on. 
In the last five years, additions cost- 
ing a billion dollars have been made 
to the system, without interrupting the 
service. 


AND ASSOCIATED COMPANIES 


BELL SYSTEM 


One Policy, One System, Universal Service 





When writing to American Telephone and Telegraph Company, please mentior .4LEPHONY. 
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York by means of this service, are De- 
troit, Pittsburgh, Cleveland, Washington, 
Baltimore, Boston, Worcester, Spring- 
field and Providence. Telephone calls 
from New York to any of these cities 
are connected in nearly every case in five 
minutes or less. 


Liverpool Telephone System Most 
Active in England. 

The British Post Office, which operates 
the telephone system of England, shows in 
recently published figures, according to 
Vice-Consul Lawrence S. Armstrong, 
Liverpool, in Commerce Reports, that 
Liverpool has a greater number of calls 
per line than any other exchange in that 
country. 


Average calls per 


line per day. 
REO Te AP eee 8.3 
NE ak aeews aise ona wianaan 8.2 
FS ee err re rp 
EN okie acuetaneraeussbiwcese 6.9 
aa idk EE Kae Kees eae’ 6.5 
Average for the country........... 5.4 


In the district served by the 58 Liver- 
pool exchanges, there are 55,610 tele- 
phones, including 101 public call boxes. 
The average number of calls per month in 
1924 was approximately $8,500,000, of 
which 6.75 per cent were toll calls and 
93.25 per cent local calls. London has the 
greatest number of telephones, Manchester 
being second and Liverpool third. Man- 
chester’s lead over Livperpool is very 
small. 

Liverpool has a total of 216,985 miles 
of wire, 26,702 of which are overhead and 
190,283 miles are underground. There are 
452 underground lines between Liverpool 
and Manchester. 

Rates for business telephones are £7 
10s ($36.50 at par) per annum, and those 
for residence telephones are £6 ($29.20 
at par) per annum. In each case local 
calls cost 1 penny additional. 

During recent years there have been 
large increases in the number of tele- 
phones in and near Liverpool. Since 1913 
the number of these telephones has in- 
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creased by 53 per cent and during 1924 
new instruments were installed at the rate 
of 127 per week. 

In spite of this progress, Liverpool falls 
far behind American cities. Detroit, for 
example, a city having a population only 
slightly greatér than Liverpool, has ap- 
proximately four times as many telephones. 
Steps are being taken to change the present 
system in Liverpool to automatic, which, it 
is anticipated, will be in operation by 1930. 


Prices in the Metal Markets 

New York, Oct. 19.—Copper—Dull; 
electrolytic, spot and futures, 1444@14%%c. 
Tin—Firm; spot and futures, 62.50c. Iron 
—Firm; No. 1 northern, $20.50@21; No. 
2 northern, $19.50@20; No. 2 southern, $20 
@21. Lead—Steady; spot, $9.50@9.60. 
Zinc—Steady ; East St. Louis, spot, 8.35c; 
futures, 8.30@8.35c. Antimony—Spot, 
17.25c. 


New York Telephone Co.’s Ex- 
penditures for New Construction. 


The New York Telephone Co. spent 
$55,000,000 in the first nine months of 
the current year for new construction to 
keep pace with the demands for service 
and for improvements. A statement is- 
sued by the company shows expenditures 
by areas as follows: New York City, 
$33,900,000; Westchester and Connecticut, 
$2,500,000; Long Island (Nassau and 
Suffolk counties), $2,100,000; New Jersey, 
$10,100,000, and New York, upstate, $6,- 
500,000. 

In New York City $6,800,000 was spent 
for new buildings or major extensions to 
existing buildings; $8,500,000 for addi- 
tional central office equipment and switch- 
boards; $9,700,000 for equipment and 
installation at subscribers’ stations, and 
$8,300,000 for outside plant extensions, 
such as underground conduit and cable, 
pole lines, aerial cable, etc. About 70 per 
cent of the outside plant expenditure was 
for underground cable, a large part of 
which was needed in connection with the 
establishment of seven new central offices 
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which have been opened recently and for 
two which will soon be put into service. 

In New Jersey $900,000 was spent as 
a part of a $2,250,000 program for ney 
buildings or additions in New Brunswick. 
Paterson, Bloomfield, Rutherford, Engie- 
wood, Jersey City and Irvington. About 
$2,400,000 was required for new central 
office equipment during the period and 
station equipment costing about $2,000,000 
was installed. 

In the remainder of the area served by 
the company, various types of plant added 
have cost $11,000,000. Expenditures for 
toll plant extension for the entire system 
total $1,800,000. It is expected that the 
net growth in stations for the year 1925 
will amount to about 200,000. 





United Telephone Co. to Spend 
$350,000 in Kansas. 


The United Telephone Co. of Abilene, 
Kans., has announced a building and con- 
struction program which will involve the 
expenditure of about $350,000. The pro- 
gram calls for the erecting of a $75,000 ex- 
change building at Hoisington, a $50,000 
building at Manhattan, additional toll lines 
between La Crosse and Utica, Sharon 
Springs and Oakley, Sharon Springs and 
Goodland, Salina and McPherson, Blue 
Rapids and Frankfort. 


Interurban Company, Orange City, 
Iowa, Changes Owners. 

D. C. Phillips, of Grinnell, Iowa, has 
sold the Interurban Telephone Co., of 
Orange City, Iowa, operating some 75) 
stations, to L. H. Snyder, of White Lake, 
S. D., former president of the South Da- 
kota Telephone Association. 





Telephones in Farm Homes in 
Pennsylvania. 
Approximately 62 per cent of the farm- 
ers in the state of Pennsylvania have tele- 
phone connections. This is an increase oi 
5 per cent over the last estimates which 
were made in 1923. 


Registrants at National Meeting 


ILINOIS. 


Annan, Geo., asst. telo. eng., Illinois Com- 
merce Commission, Springfield. 

Banks, Geo., Odell Telo. Co., Odell. 

Callanen, G. A., American Appraisal Co. 

Lenz, J. M., _ secy.-treas., Runzel-Lenz 
Elec. Mfg. Co., Chicago. 

Kinmundy, J. D., plant supt., Stephenson 
County Telo. Co., Freeport. 

Pratt, E. I. adv. mgr., Kellogg Switch- 
board & Supply Co., Chicago. 

Sloan, R. .S., mgr., The 4 C. Telo. Co., 


Rankin. 
INDIANA. 


Taggart, J. A., Stromberg-Carlson Telo. 
Mfg. Co., Indianapolis. 





(Concluded from last week’s issue.) 


Teal, M. J., La Grange County Telo. Co., 
La Grange. 

Tellman, F. J., Home Telo. & Teleg. Co., 
Ft. Wayne. 

Uhl, W. J., secy.-mgr., Logansport Home 
Telo. Co., Logansport. 

Vancleave, S. T., Citizens Indep. Telo. Co., 
Terre Haute. 

Watts, G., megr., Knightstown Telo. Co., 
Knightstown. 

Whitham, D. H., gen. contr. agt., Indiana 
Bell Telo. Co., Indianapolis. 

White, F., pres. and mgr., Home Telo. 
Co., Portland. 

Woodward, A. C., mgr., Decatur County 

Telo. Co., Greensbtreg. 


IOWA. 


Appleman, J. S., managing director, Albia 
Home Telo. Co., Albia. 

Atkinson, G. E., secy. and mgr., Creston 
Mut. Telo. Co., Creston. 
Barnes, Anne, Miss, traveling supervise! 
Iowa Independent Telephone Associ 

tion, Des Moines. 
Bellamy, E. D., Marion County Elec. Co, 
Knoxville. 
Boardman, 
Telo. Co., Nevada. . 
Cox, W. W., plant supt., Albia Home Telo. 
Co., Albia. . 
Deering, Chas. C., secy., Iowa Inde} Pel 
Ass’n, Des Moines. 


Story County 


F. M., megr., 
































for 
vice, 


new 
rick, 
gle- 
bout 
itral 

and 


1,000 


1 by 
Ided 

for 
stem 


the 
1925 


end 


lene, 
con- 
- the 
pro- 
) ex- 
0,000 
lines 
aron 

and 


Blue 


vity, 


has 
, of 
750 
wake, 
Da- 


armi- 
tele- 
se of 
vhich 


g 


A Ibia 
esto! 


visor. 
ocia- 


Co, 
punt} 
Tele. 
Telo 








October 24, 1925. TELEPHONY 39 











| Contact Points 


—Plus 


T is no exaggeration to say that wherever a 
J contact point controls the operation of any 

machine, it is the most important single unit 
in the mechanism. Until it functions, the other 
parts are just so much inert material. Too much 
care, then, cannot be devoted to its design, to 
| the alloy of which it is made, to its form and 
shape and size. 


We Can Help You Very Much 


We have been making contact points for fifty 

years, experimenting with them, formulating 
_ scientifically correct special alloys, adapted to 
| certain types of service. These alloys endow 
the contact point with ability to deliver the 
maximum, both in efficiency and durability. 
Such understanding of the subject cannot be 
acquired in one decade nor in two. It is the 
accumulated knowledge of half a century, and 
it is yours to draw upon, at will. 


Test it before you order again. 


BAKER & CO., INC. 
54 Austin Street Newark, N. J. 





| Tue AMERICAN Brass Co. 








































Note Protection at Corners 


a 
Blake Insulated Staples 


Unequalled for telephone and 
bell wiring. The fibre insula- 
tion prevents troublesome 
short circuits and grounds. 

4 Sizes Pat. Nov., 1900 


Write for Samples 


Blake Signal & Mfg. Co. 
BOSTON, MASS. 











Worthy of One’s Hire— 


If a man is to succeed in the 
business world today he must be 
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“worthy of his hire.’ 
So it is with books. They also 
INCLUDING _ Sah re the reader his money’s 
AUTO MATIC In offering “Telephony, Includ- 
SWITCHING | ing Automatic Switching,” for sale, 
| its publishers have arranged an 
__ SMITH | excellent collection of helpful in- 


Se Sea Tae formation and data fully illus- 
} trated and up-to-date for the 
telephone man. 

TELEPHONY, including AUTO- 
MATIC SWITCHING, is written 
by Arthur Bessey Smith, E. E. 
Automatic switching is certainly 
being rapidly adopted, and the 
construction of every switch, re- 
lay and contractor in the whole 
range of automatic devices is 
clearly presentable. 

Pocket size, bound in Leather- 
ette, Gold Stamping, 506 pages, 
263 illustrations and Wiring Dia- 
grams. Price 50. 


| TELEPHONY PUBLISHING CORP., 608 Se. Dearborn St., Chicago 




















Please tell the Advertiser you saw his Advertisement in TELEPHONY. 
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ANACONDA COPPER MuniNnG: CO a 


Rod, Wire and Cable Products 4% 
le Generat Sales Offices pA Western Sales Offices 
f: ; 25 Broadway } ode Bes: fox an ay Sb a 
k i 


y New York 


_ Mills: Ansonia, Conn. Ce cide sna si aid York. 
‘Waterbury, Conn. Kenosha, Wis. Great. Falis, Mont. te 


Why Contend 


With Destructive 




















Ever-Protect Cable Compound actually puts to 
rout all those destructive, profit-consuming agencies 
known as: Corrosion, chemical action, electrolytic 
action, service interruption and costly installation. 








Lay your cable underground—you can do so with- 
out the use of expensive conduit 


by using EVER-PROTECT Cable 
Compound. 







Write, wire or telephone your nearest 
jobber or order direct from us. 


National Cable Compound Co. 


Incorporated 


TRADE vom MITCHELL - - IND. 
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Denkhoff, J. H., pres. and gen. mgr., In- 
terstate Telo. Co., Dyersville. 

Farwell, E. L., gen. mgr., Delaware Co. 
Telo. Co., Manchester. 

Fish, O. F., megr., Zearing Telo. 
Zearing. 

Fowler, W. H., Fowler Telo. Co., Pella. 

Fowler, W. H., Mrs., Pella. 

Fretz, M., secy. and mgr., Harlan & 
Avoca Telo. & Teleg. Co., Harlan. 

Fritch, L. A., pres., Albia Home Telo. Co., 
Albia. 

Green, S. B., Toledo. 

Griffith, T. J., supt., Fort Dodge Telo. Co., 
Fort Dodge. 

Holdoegel, P. C., secy. and mgr., Central 
Mutual Telo. Co., Rockwell City. 


Huber, J., mgr., Blakesburg Telo. Co., 
Blakesburg. 

Loudenslager, O. L., megr., 
County Telo. Co., Le Mars. 

Malmborg, C., Leich Electric 
Moines. 

Melick, H. B., mgr., West Liberty Telo. 
Co., West Liberty. 

Merriman, B. H., Mrs., Marshalltown. 

Merriman, B. H., Stromberg-Carlson Telo. 
Mfg. Co., Marshalltown. 


Merritt, G. C., Illinois Electric Co., Des 


cz. 


Plymouth 


Co., Des 


Moines. 

Parker, R. L., gen. megr., Mutual Telo. 

kp Laer. 

Phillips, D. C., pres., Anita Telo. Co., 
Grinnell. 

Plaister, J. M., gen. mgr., Fort Dodge 
Telo. Co., Fort Dodge. 

Parker, R. L., gen. megr., Mutual Telo. 


Co. of Traer, Traer. 

Rae, J. A., vice-pres. and gen. mgr., Sioux 
City Telo. Co., Sioux City. 

Reed, M. A., secy. and mgr., Boyer Valley 
Telo. Co., Woodbine. 

Roberts, A. M., Stromberg-Carlson Telo. 
Mfg. Co., Oskaloosa. 

Saunders, G. L., secy. and gen. mgr., In- 
terior Telo. Co., Grinnell. 
Shear, H. C., Monarch Telo. 

Waterloo. 
Wilson, G. O., Monarch Telo. Mfg. Co., 
Cedar Rapids. 


KANSAS. 


Coulson, F., asst. gen. mgr., Central Kans. 
Telo. Co., Abilene. 
Geyer, A. F., mgr., Waterville Telo. 
Exch. & Clyde Telo. Co., Waterville. 
Green, W., vice-pres. and chief eng., Cen- 
tral Kansas Telo. Co., Abilene. 

Gustafson, J. A., mgr., Fredonia Telo. Co.., 
Fredonia. 

Hamilton, C. R., United Telo. Co., Abi- 
line. 

Kraege, L. M., secy.. Kansas Independent 
Telephone Association, Topeka. 

Nigg, A. J., vice-pres. and megr., White- 
water Telo. Co., Whitewater. 

Tucker, S., pres., Pleasanton Telo. Co., 
Pleasanton. 

Van Trine, R., Central Kansas Telo. Co., 
Abiline. 
Viets, I. D., 
Lawrence. 
Youmans, T. L., mgr., Osawatomie Telo. 

Co., Osawatomie. 


KENTUCKY. 


Archer, C. E., treas., 
Telo. Co., Louisville. 

Hobday, C. E., Bracken County Telo. Co., 
Brooksville. 

Shely, N. B., supt., Fayette Home Telo. 
Co., Lexington. 

Stewart, H. M., Kellogg Switchboard & 
Supply Co., Lexington. 

Sullivan, J. H., gen. mgr., Fayette Home 
Telo. Co., Lexington. 


Mfg. Co., 


Monarch Telo. Mfg. Co.. 


Louisville Home 
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MASSACHUSETTS. 
Conlee, H. E., Automatic Elec. Co., Bos- 
ton. 
MICHIGAN. 
Bruner, E. E., mgr., Baroda Telo. Co., 
Baroda. 
Bruner, Earl, Mrs., Baroda Telo. Co., 
Baroda. 
Cavanaugh, H., pit. supt., Van Buren 
County Telo. Co., South Haven. 
Chase, A. B., gen. mgr., Van Buren 
County Telo. Co., South Haven. 
Coffey, J. W., receiver, Southern Michi- 


gan Telo. Co., Sturgis. 

Conn, L. L., secy., Union 
Owosso. 

Crowe, W. S., pres. Home Indep. Telo. 
Co., Manistique. 

Every, G. M., mgr., Grand Ledge Telo. 
Co., Grand Ledge. 

Gapes, M., pres., Grand Ledge Telo. Co., 
Grand Ledge. 

Hutchens, W. E., United Home Telo. Co., 
Muskegon. 

Lockwood, J. B., 
Co., Muskegon. 


Telo. Co., 


gen. mer., United Telo. 


Melchers, W. J., gen. mgr., Union Telo. 
Co., Owosso. 

Middleton, F. L., American Elec. Co., 
Coldwater. 


Miller, A., Mrs. Baroda. 

Miller, C. A., Bareda. 

Smith, C. E., mgr., Morenci Telo. Co., 
Morenci. 
Smith, Kathryn, Miss, chief opr., Van 
Buren County Telo. Co., Paw Paw. 
Stoffregen, W. E., Automatic Elec. Co., 
Detroit. 

Swanson, M. E., United Home Telo. Co., 
Muskegon. 

Vaughan, O. M., Jr., pres., 
County Telo. Co., Covert. 

Vaughan, O. M.,. Mrs., Van Buren County 
Telo. Co., Covert. 

Zagelmeier, C. A., C. D. Zagelmeier Co., 
Grand Rapids. 


MINNESOTA. | 
Ackmann, Zina, Miss, Redwood County 
Rural Telo. Co., Redwood Falls. 


Van Buren 


Boyer, J. E., Northwestern Telo. Co., 
Minneapolis. 

Brooks, R. R., National Carbon Co., Min- 
neapolis. 


Cragg, A. C.,. Tri State Telo. & Teleg. 
Co., St. Paul. 

Crags, A. C., Mrs., Tri 
Teleg. Co., St. Paul. 
Crowley, J. C., Jr., secy., Minnesota In- 
dependent Telephone Association, St. 

Paul. 

Crowley, J. C., Mrs., Jr., St. Paul. 

Crowley, Mabel, Miss, St. Paul. 

Dyer, S. G., Northwestern Bell Telo. Co., 
Minneapolis. 

Ellsworth, C. O. Tri-State Telo. & Teleg. 
Co., Rochester. 

Gann, Geo. K., gen. supt., Tri-State Tel. 
& Teleg. Co., St. Paul. 

Gann, Geo. K., Mrs., St. Paul. 

Greaves, Jay, pres., McLeod County Telo. 
Co., Glencoe. 

Harris, S. G., Mrs., Minneapolis. 

Harris, S. G., Page & Hill Co., Minne- 
apolis. 

Hill, L. L.. Page & Hill Co., Minneapolis. 

Howatt, J. W., telephone supervisor. 
Minnesota Railroad & Warehouse Com- 
mission, St. Paul. 

Johnson, G. W., Tri-State Telo. & Teleg. 
Co., Minneapolis. 

Klingel, E. L., St. Paul. 

Kriren, R., Monarch Telo. Mfg. Co., St. 
Paul. 

Lueders, H. F., mgr. and secy., 
County Telo. Co., Norwood. 
Meader, W. L., secy., Bell Lumber Co., 

Minneapolis. 


State Telo. & 


Carver 
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Neill, D. M., pres., Minnesota Telephone 


Association, Red Wing. 


Palmer, R. O., Monarch Telo. Mic. G z 


Minneapolis. 


Page, L. A., vice-pres., Page & Hill Co, 


Minneapolis. 

Painter, A. M., Northwestern Bell 
Co., Duluth. 

Pfaender, F., pres... New Ulm Rural Telo. 
Co., New Ulm. 


Tel 


Randall, C. B., gen. counsel, Tri-State 
Telo. & Teleg. Co., St. Paul. 
Robinson, D. B., Mrs., Tri-State Telo, & 


Teleg. Co., St. Paul. 

Robinson, D. B., Tri-State Telo. & Teleg. 
Coa, St. Paal. 

Robinson, Geo. W., pres., Tri-State Tel 
& Teleg. Co., St. Paul. 

Schneider, Francis, Miss,  secy.. 
Earth Valley Telo. Co., Blue Earth. 

Smith, M. W., Tri-State Telo. & Teleg. 
Co., St. Paul. 

Wilder, R. F., com’l supt., Tri-State Telo, 
& Teleg. Co., St. Paul. 

Wilder, R. F.. Mrs., St. Paul. 


Blue 


MISSOURI. 
Bassett, W. H., Southwestern Bell Tek 
Co., St. Louis. 
Blaylock, J. W., mgr., Putnam Count 


Telo. Co.,. Unionville. 

Blomeyer, E. C., vice-pres., Theo. Gary & 
Co., Kansas City. 

Boyer, J. W., pres. and mgr., West Plains 
Telo. Co., West Plains. 

Chaney, V. E., ass’t secy., Kansas Cit 
Telo. Co., Kansas City. 

Cline, J. J., plant supt., Commercial Tek 
Co: St. Louis. 

Cline, J.2J.. Mrs., St. Louis. 

Crane, J.&G., Theo. Gary & Co., 
City. 

Crawford, V. L., sales mgr., [Everstick 
Anchor Co., St. Louis. 

Curran, Con P., Jr., sales mgr., Con P. 
Curran Ptg. Co., St. Louis. 

Daso, D. A., gen. supt., Capital Telo. Co, 
Jefferson City. 
Dennis, H. L., gen. supt., Kansas City 
Long Distance Telo. Co., Kansas City. 
Doech, B. E.. Standard Undergroun 

Cable Co., Kansas City. 
Faris, H. L. H., Miss, Kellogg Switch- 
hoard & Supply Co., Kansas City. 
Faris, H. N., Kellogg Switchboard & 
Supply Co., Kansas City. 
Ferguson, W. S., Lynton T. Block & Co. 
St. Louis. 

Foscue, G. B., Jr.. asst. to vice-pres., The 
Gary & Co., Kansas City. 
Garber, E., megr., Columbia 

Columbia. 
Golloday, M. L., secy. and gen. mgr., Cet 
tral Mo. Home Telo. Co., Warrensburg 
Heafford, B. B., secy., West Plains Tel 

Co., West Plains. 
Hedrick, R. W., secy., Missouri Telephon 
Association, Jefferson City. 
Higgins, P. K., pres. and gen. mgr., Tele- 
phone Service Bureau, St. Louis. _ 
Knelson, H. R., Everstick Anchor Co., > 
Louis. Pa 
Knox, C. L., Lynton T. Block & Co. > 
Louis. ; 
Love, P., mgr., Farmers Telo. Co., Milan 
McCully, W., Miss, Capital Telo. 
Jefferson City. . 
McHenry, H., Mrs., Jefferson City. _ 
McHenry, H., pres., Capital Telo. 
Jefferson City. Le 
Mitchell, C. B., National Lumber & Cre 
soting Co., Kansas City. 
Parker, L. S., Mrs., Capital Telo. 
Jefferson City. 4 
Pietzeker, E. J., Standard Undergrow™® 
Cable Co., St. Louis. ” 
Roberts, A. J., Stromberg-Carlson Tel 
Mfg. Co., Kansas City. 


kansas 


Telo. C 














tate 


elo. 
unty 
rv & 
lains 
City 


Tel 


insas 
“stick 
m P. 
. Co, 
Gy 
ity. 
‘ount 
vitch- 
rd & 
ae 
Theo. 

Co 
—Cer- 
sburg 
Tel 
phone 
Tele- 


October 24, 1925 


Todd, H. C., vice-pres. and gen. mgr., 
Hanamo Telo. Co., Maryville. 

White, H. A., Kellogg Switchboard & 
Supply Co., Kansas City. 


Winemiller, P., Stromberg-Carlson Telo. 

Mfg. Co., Kansas City. 
NEBRASKA. 

Recker, G. E., secy.-treas., Pawnee Telo. 


Co., Pawnee City. 

Brewster, R. S., Lincoln Telo. & Teleg. 
Co., Lincoln. 
(aster, M. T.. Mrs., Lincoln. 

Caster, M. T., plant supt., Lincoln Telo. 
& Teleg. Co., Lincoln. 


Grint, J. e. pres., Crownover Telo. Co., 
Sargent. 
Grint, J. E., Mrs., Sargent. 


lohnson, W. W., gen. mgr., Kearney Telo. 
Co, Kearney. ; 
Lemon, W. L., auditor, 
Teleg. Co., Lincoln. 
Mattison, R. E., gen. mgr., Lincoln Telo. 
& Teleg. Co., Lincoln. 


Lincoln 


Telo. & 


Pratt, W.. pres., Kearney Telo. Co., 
Kearney. 
Risser, T. S., Lincoln Telo. & Teleg. Co., 
Lincoln. 


Smith, C., Platte Valley Telo. Co., Scotts- 
bluff. 

Wheeler, H. H., Jr., chief eng., 
Telo. & Teleg. Co., Lincoln. 


NEW YORK. 
Brookman, F. J.. vice-pres., 
Telo. Corp., Rochester. 
Eastwood, W. T., adv. mgr., Stromberg- 
Carlson Telo. Mfg. Co., Rochester. 
Fuller, G. R., pres., Rochester Telo. Corp., 
Rochester. 
Hanover, FE. A., Mrs., Stromberg-Carlson 
Telo. Mfg. Co., Rochester. 
Hanover, E. A., Stromberg-Carlson Telo. 
Mfg. Co., Rochester. 


Lincoln 


Rochester 


TELEPHONY 


Heston, C. E., Stromberg-Carlson Telo. 
Mfg. Co., Rochester. 

Ihmsen, J. G., vice-pres., Up-State Tele- 
phone Association of New York, Al- 
bany. 

Levis, J. H., Jr., Stromberg-Carlson Telo. 
Mfg. Co., Rochester. 


Maier, W. J., vice-pres., R. F. De Voe & 
Co., New York City. 
Mapes, R. F., Jamestown Telo. Corp., 


Jamestown. 
McCanne, W. Roy, pres., Stromberg-Carl- 
son Telo. Mfg. Co., Rochester. 
Manson, R. H., chief eng., Stromberg- 
Carlson Telo. Mfg. Co., Rochester. 
Myer, C. R., asst. mgr., Electric Cable 
Co., New York City. 
Paca, Miss Dorothy, New York. 

Reinke, E. A., chiet sales eng., Stromberg- 
Carlson Telo. Mfg. Co., Rochester. 
Rockhill, V. C., gen. mgr., General Insu- 

late Co., Brooklyn. 
Sanders, H., pres. and gen. mgr., Roches- 
ter Self Binder Co., Rochester. 
Scoville, Geo. A., sales mgr., Stromberg- 
Carlson Telo. Mfg. Co., Rochester. 
Snyder, J. C., sales eng., Stromberg-Carl- 
son Telo. Mfg. Co., Rochester. 
Walker, R. M., eng. and sales mer., ed- 
eral Telo. & Teleg. Co., Buffalo. 


Walker, R. M., Federal Telo. & Teleg. 
Co., Buffalo. 
Watson, C. W., sales eng., Stromberg- 


Carlson Telo. Mfg. Co., Rochester. 
Weston, C. T., mgr., Port Byron Telo. 
Co., Port Byron. 
OHIO. 

Allen, H. M., secy. and gen. mgr., Ports- 
mouth Telo. Co., Portsmouth. 
Ballou, P., sales mgr., Craven & 

Dayton. 
Beam, F. L., pres., 
Mt. Vernon. 


Berry, 


Mt. Vernon Telo. Co., 
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Berry, L. M., Craven & Berry, Dayton. 

Binkley, F., gen. mgr., United Telo. Co., 
Bellefontaine. 

3inkley, F., Mrs., Bellefontaine. 

Bond, O. G., Portsmouth Telo. Co., Ports 
mouth. 

Brandenburg, Gertrude, United Telo. Co., 
Bellefontaine. 

Bowers, L. H., supt., Tuscarawas County 
Telo. Co., New Philadelphia. 

Campbell, J. A., Leich Electric Co., Ada. 

Campbell, J. O., gen. supt., Local Telo. 
Co., Norwalk. 

Carter, G. H., gen. mer., Citizens Telo. 
Co., Delaware. 


Cary, W. L., pres., Newark Telo. Co., 
Newark. 
Crawford, A. B., sales eng., Stromberg 


Carlson Telo. Mfg. Co., Columbus. 

Collins, J. G., secy. and mgr., Logan Home 
Telo. Co., Logan. 

Covell, W. H., megr., Bellevue Home Telo 
Co., Bellevue. 

Curtis, V. K., Fostoria. 

Demspter, E. G., secy., 
Co., Ada. 

Doan, C. H., Portsmouth Home Telo. Co.., 
Portsmouth. 

Druckmiller, C. E., plant 
Telo. Co., Bellefontaine. 

Diven, W. C., pres., Citizens Telo. Co., 
Delaware. 

Dut‘er, H. O., Mrs., Elyria. 


Ada Telo. 


Exch. 


supt., United 


Dutter, H. O., secy., Elyria Telo. Co., 
Elyria. 
Earnest, G., pres., West Milton Home 


Telo. Co., West Milton. 

Eaton, O. S., pres., Williams County Telo. 
Co., Bryan. 

Ellis, A. P., vice-pres., Geneva Telo. Co., 
Geneva. 

Ellis, W. R., secy-treas., Geneva Telo. Co., 
Geneva. 











The “Eidson” radio 
gineers in the radio field. 
offered and selected from 


radio. The utmost attention 


It is very 
squeaks are 


simple 
eliminated. It 


is earefully tested 
must be perfect. 


with specially 


every detail has been 


€ carefully 
being finally approved 


to be used 


if you desire dry cell 
o parts exposed; 


r your own home 38% 





theecdoon, 


Six Tube Receiver 


Featuring latest method of audio frequency amplification 


paid 


is a silent, 
unnecessary noises found usually in lower priced receivers. 
any individual! to operate an “Eidson’’ without any effort. 


Every Part Fully Tested 
Before the asseinbling of an “‘Eidson” receiver, every part entering into same 
designed 
3 Every set sold must 
again to every listener who comes within 


as standard equipment 
he terms of the radio engineers it is a perfectly balanced set. 


Storage Battery or Dry Cell Type 


The storage battery type is the standard model. 
ve can furnish same to you at the same price but be sure and specify, however, 
massive cabinet 
eautifully finished in walnut: compartments for batteries; everything concealed; 
with bakelite panel 
inyeone may be proud of; strongly constructed. 
inches high, 


type. A big 





is a finished product of ideas of a group of leading en- 
Twelve months of experimenting. 
the various manufacturers, 
were secured that would work the most satisfactorily in the “Eidson” radio. We 
have taken everything into consideration in the manufacturing of the “Eidson”’ 
being 
factoriiy under the various conditions that usually confront radio users, 


Simple to Operate 


to operate the 


Hundreds of parts 


until the desired results 


to designing the set to operate satis- 


“Eidson.” Unpleasant 
simple working set. 


howls, noises and 
No distortions or 
It is very simple for 


this set 
itself over 


apparatus. Mechanically, 
be so perfect that it will sell 


its range. 


A Perfectly Balanced Six 


The six tube set designed to give the utmost satisfaction and performance in 
planned, 


checked before 
“Eidson.” In 


tested, and thoroughly 


as the 


If you desire dry cell type, 


with built-in loud speaker 
finished. Set that 
The ideal radio console receiver 
inches deep, 27% inches wide. 


and dials beautifully 


17% 


EIDSON BATTERY MFG. COMPANY, ”” 














CONSOLE TYPE 


As Shown Above 


$125.00 List 


GRAND-CABINET TYPE 


With A & B Battery Compartments 


$100.00 List 


Liberal Discount to the Trade 


Ogden Avenue 
CHICAGO 





Please tell the Advertiser you saw his Advertisement 





in TELEPHONY. 








}2 


Falls, J. D., plant supt., Lima Telo. & 
Teleg. Co., Lima. 

Fords, F., mgr., Barlow Watertown Telo. 
Co., Beverly. 

Frank, Robt., Tuscarawas County 
Co., New Philadelphia. 

Gardner, G. S., asst. eng., Hirsch Organ- 
ization, Columbus. 

Goebricher, J., Conneaut 
neaut. 


Telo. 


Telo. Co., Con- 


Granger, H. L., mgr., Home Telo. Co., 
Clyde. 

Hageman, A. V., Mrs., Lorain. 

Hageman, A. V., pres., Lorain County 


Telo. Co., Lorain. 
Hageman, H. E., treas., Lorain County 
Telo. Co., Lorain. 
Hallauer, G., megr., 
Telo. Co., Wauseon. 
Henry, W. C., secy.-treas., 
Co., Bellevue. 
Heseltine, W. M., Citizens Telo. Co., Del- 
aware. 


Ohio 


Northwestern 


Tek , 


Local 


Jones, E. L., mgr., Union Telo. Co., 
Glouster. 
Jones, C. L., secy-mgr., Athens County 


Home Telo. Co., Athens. 

Knapp, F. A., pres., Local Telo. Co., Belle- 
vue. 

Lamberton, C. T., E. E. 
Binder, Tiffin. 

Lantz, J. L., mgr., Ada Telo. Exch. Co., 

' Ada. 

Leslie, F. W., Van Wert Home Telo. Co., 
Van Wert. 

Leinard, H. O., asst. to vice-pres., Amer- 
ican Telo. & Teleg. Co., Cleveland. 

Longwell, J. W., gen. mgr., Van Wert 
Home Telo. Co., Van Wert. 

Lowe, C. R., gen. mgr., Williams County 
Telo. Co., Bryan. 

MacCracken, R. R., Carbon Products Co., 
Lancaster. 

McKinney, F. L., secy.-treas., Ohio Indep. 
Telo. Ass’n, Columbus. 

Mahan, C. C., vice-pres., National Telo. 
Supply Co., Cleveland. 

McVey, C. Y., director, Mt. Vernon Telo. 
Co., Cleveland. 
Metheany, G. H., secy. and gen. 
Lima Telo. & Teleg. Co., Lima. 
Miller, E. G., gen. mgr., Warren & Niles 
Telo. Co., Warren. 

Morgan, E. G., gen. mgr., Eaton 
Co., Eaton. 

Morier, L. E., Page & Hill Co., Dayton. 

Neff, A. C., mgr., Champaign Telo. Co., 
Urbana. 

Nodine, A. C., Electric Vacuum Cleaner 
Co., Cleveland. 

Ogden, B. A., Kellogg 
Supply Co., Columbus. 

Ogden, B. A., Mrs., Columbus. 

Pagels. R. F.. Warren & Niles Telo. Co., 
Warren. 


Stacy Load 


mer., 


Telo. 


Switchboard & 


TELEPHONY 


Park, J. D., mgr., Kenton Telo. Co., Ken- 
ton. 

Rhodes, J. B., secy.-treas., New Concord 
Telo. Co., New Concord. 

Rhodes, M. E., Frazeysburg Home Telo. 
Co., Frazeysburg. 
Routh, W. P., Kenton Telo. Co., Kenton. 
Safford, J. W., secy.-mgr., Troy Telo. Co., 
Troy. 
Shearer, 
Urbana. 
Sidlo, J., Kellogg Switchboard & Supply 
Co., Columbus. 

Simonton, H. E., com’l supi., Lima Telo. 
& Teleg. Co., Lima. 

Stair. Gertrude, Miss, chief opr., United 
Telo. Co., Bellefontaine. 

Stephens, H. C., Naugel Pole & Tile Co.., 
Columbus. 

Strayer, D. E., pres., United Telo. Co., 
De Graff. 

Snyder, T. G., mgr., Buckeye 
Supply Co., Columbus. 

Stuart, A. C., supt. traffic and equip., Lima 
Telo. & Teleg. Co., Lima. 

Thompson, J. H., mgr., Valley Telo. Co.. 
Lebanon. 

Walker, J. H., 
Canton. E 

Wittemire, L., mgr., Mansfield Telo. Co.., 
Marshfield. 

Wood, A. C., Mrs., Hudson. 

Wood, A. C., secy., Hudson Telo. Co.., 
Hudson. 

Wood, M. 


K. K., Champaign Telo. 


Ce, 


Telo. & 


Directory Advertising, 


D., Stromberg-Carlson Telo. 


Mfg. Co., Columbus. 
Young, C. D., Citizens Telo. Co., Dela- 
ware 


PENNSYLVANIA. 

Alcorn, J. A., Jrs., Petroleum Telo. Co., 
Oil City. 

Anderson, A. A., Standard Underground 
Cable Co., Pittsburgh. 

Bradley, H. E., pres., Pennsylvania State 
Telo. & Traffic Association, Harrisburg. 

Burns, J., Philadelphia. 

Crichton, A. M., gen. mgr., Tri State Telo. 
& Teleg. Co., Uniontown. 

Davis, R., Stromberg-Carlson Telo. Mfg. 
Co., Philadelphia. 


Gingenbach, H. F., Mutual Telo. Co., 
Erie. 

Lusby, J. G., pres., Highway Telo. Co., 
Harrisburg. 

McKee, D. C., Cook Electric Co., Pitts- 
burgh. 


Miller, J. Z., secy.-gen. mgr., Mutual Telo. 
Co., Erie. 

Miller, J. Z., Mrs., Erie. 

Neely, W. A., Petroleum Telo. Co., Oil 
City. 

Paca, W. S., gen. mgr., Petroleum Telo. 
Co., Oil City. 

Paca, W. S., Mrs., Oil City. 

Page, W. M., chief engr., 
Steel Co., Rankin. 


Copperweld 
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Schade, E. D., secy. and gen. mgr., J clns- 
town Telo. Co., Johnstown. 

Schotte, K. B., secy. and gen. megr., Kit- 
tanning Telo. Co., Kittanning. 

Tess, C. F., Mutual Telo. Co., Eric 

Thompson, W. J., pres., Thompson-|_ever- 
ing Co., Philadelphia. 

Stockwell, J. F., exec. vice-pres.,, Key- 
stone Telo. System, Philadelphia. : 

Wilson, W. H., gen. mgr., Huntington & 
Clearfield Telo. Co., Clearfield. 

Wright, M., Mrs., Erie. 

Wright, M. V., plant supt., Mutua! Telo 
Co., Erie. 


OKLAHOMA. 


Hubenthal, H. W., eng., Oklahoma Utili- 
ties Ass’n, Oklahoma City. . 

McKay, E. F., mgr., Oklahoma Utilities 
Ass’n, Oklahoma City. 


SOUTH DAKOTA. 
Bickelhaupt, W. G., pres., Dakota Central 
Telo. Co., Aberdeen. 
Steninger, J. A., pres., Steninger Telo. Co 
Parker. 


Steninger, J. A., Mrs., vice-pres., Stenin- 
ger Telo. Co., Parker. 
TENNESSEE. 
Duncan, J. C., pres., Peoples Telo. & 


Teleg. Co., Knoxville. 
Griffin, W. G., plant supt., Inter Mountair 
Telo. Co., Bristol. 

Kent, J. O., mgr., Memphis Telo. & Ka 
hoka Telo. & Const. Co., Memphis. 
Kent, J. O., Mrs., Memphis Telo. Co. 

Memphis. 
McAnge, W. N., Jr., pres. and _ treas. 
Inter Mountain Telo. Co., Bristol 


TEXAS. 

Bailey, C. V., Texas Long Distance Telo 
Co., Sherman. 

Donoho, E. E., Monarch Telo. Mfg. Co. 
Waco. 

Gardner, L. S., secy., Texas Indep. Tele. 
Ass’n, Waco. 

Kinne, C., Stromberg-Carlson Telo. Mfg. 
Co., Dallas. 
Shock, C. A., vice-pres. & gen. mgr. 
Northern Texas Telo. Co., Sherman. 
Shutt, S. H., gen. supt., Long Distance 
Telo. Co., Waco. 

Smith, J. A., The Transmitter, Ft. Worth. 

Still, R. B., gen. mgr., Gulf States Telo. 
Co., Tyler. 

VERMONT. 

Ovitt, F. H., supt., Northern Telo. Co. 

Enosburg Falls. 
WASHINGTON. 

Allen, C., secy., Puget Sound Telo. Co, 
Everett. 

Anderson, W., pres. and gen. mgr., Farm- 
ers Telo. & Teleg. Co., Wenatchee. 








house Service. 





Use Federal 


maintenance cost. 


SF ederal Telephone Equipment 


The illustration shows one of the many FEDERAL STANDARD 
TELEPHONES installed in the power houses of the U. S. Light- 


FEDERAL TELEPHONES were chosen for these installations 
because they are built for a LONG LIFE of service, their LOW 
COST of maintenance, requiring MINIMUM ATTENTION and 
their ability to absorb abuse. 


> Telephones 
or replacing old equipment 


Federal Telephone Manufacturing Corporation 


Buffalo, New York, U.S.A. 


—— 


installations 
freedom from 


when 
and 


making new 
enjoy this 








Please tell the Advertiser you saw his Advertisement in TELEPHONY. 
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October 24, 1925. 


TELEPHONY 


OPPORTUNITIES! 


Rates 8 cents per word, payable in advance. Minimum charge $1.50. Send cash with order. 





“REBUILT” TELEPHONE 
APPARATUS 


ind exchange equipment saves you 0 
to 50 per cent—quality and efficiency 
quaranteed. 
EVERYTHING YOU NEED 

tor the installation and operation of a 
somplete exchange—Magneto or Cen- 
tral Energy. 

fIGHTEEN YEARS’ SUCCESSFUL 

OPERATION 

ef our “Rebuilt” Equipment Depart- 
ment puts it past the experimental 
stage. Ask for Our Free No. 78 Bar- 
gain Bulletin. 


ADDRESS 
“Rebuilt” Equipment Department 
Premier Electric Lompany 


Chicago, III. 
“REBUILT” when connected with 
PREMIER means something. 








RECONSTRUCTED EQUIPMENT 


Kellogg No. 39 C. B. Unbreakable desk 
sets complete with No. 75 Straight 
line steel Bell Box @ $7.00—Har- 
monic with 16-33-50 or 66 cycle 
ringers $7 
Kellogg No. 97 Common battery Un- 
breakable desk sets complete with 

No. (5 Straight line steel Bell Box 

@ $8.00—Harmonic 16-33-50 or 66 
Ce OF. kik 6'6 00 0640:46408059980058008 8.50 
Kellogg No. 28 type 3-bar 1000-1600 or 

2500 ohm Bdg. desk set @ $10.00—4- 

bar @ $11.50—5-bar @ 
Monarch 3-bar 1000-1600 or 2500 ohm 
Bdg. compacts @ $7.00—4-bar @ 


BUOO—— ON OD kc tbscecsevesessesens 9.00 
Stromberg No. 896 type 4-bar 1000-1600 

or 2500 ohm Bdg. compacts @....... 8.50 
Stromberg No. 599 type 4-bar 1000-1600 

or 2500 ohm Bdg. Compacts @...... 7.00 
Stromberg No. 599 type 4-bar 1600 ohm 

Bdg. central Checking compacts @... 7.25 


Western Elec. Co. No. 305 type 2 or 3 

bar 1000-1600 or 2500 ohm Bdg. hotel 
sets—with or without biasing attach- 
MRORtS OM FIMBOE Ge ccccccccccesccess 6.50 
Western Elec. Co. No. 250 Transmit- 

ters complete with mouthpiece and 
ie PE ernie 1.35 
Kellogg Local or C. B. Transmitters, 
ume, mae, tt. oo... Se Prrerereee 1.10 
Dean or Garford Brass cup receivers, 
complete with new shells and cord @ 1.10 
Double pole single throw 15 amp. knife 


Baccano, Oe eam -15 
Garford Unbreakable type 3-bar 1000- 
1600 or 2500 ohm Bdg. desk sets $8.75 
——€-bar §9.36—-G-bOr @ cccccccececes 10 Sb 
Stromberg No. 992 type 3-bar 1000- 
1600 or 2500 ohm Bdg. desk sets @ 
$10.00—4-bar @ $10.50—5-bar @..... 14.00 
American Elec. Monarch or Federal Tel. 
4-clip local battery Ind. coils........ 35 


Write for our new price list just off the press. 
REBUILT ELECTRIC EQUIPMENT COMPANY, Not Inc. 
E. C. Stoeffhaas, Mer. 
1940 W. 21st Street, CHICAGO, ILL. 
We are not connected with or successors to Rebuilt Telephone Equip. Co. 


—. 
— 








WANTED 


WANTED—Work (for first-class 
cableman. Address H. B. Crandell, 


Springfield, II. 
Kellogg 97 Desk Stands 


; Re-enameled, ; Re-nickeled, new 
“el cords, with steel or wood bell 
Oxes, main line or harmonic ringer, 


$8.50. 
Reliable Telephone & Supply Co. 


Chas. Domke, Mgr. 











Electrical Instrument Repair Go. 


1043 West Madison Street, 
Chicago, IIl. 


REBUILT 
TELEPHONE EQUIPMENT 
GUARANTEED 


QUALITY—SERVICE—PRICE 


Kellogg desk sets with good misc. 
signal boxes, 3, 4 or 5 bar gen., 
1000 or 1600 ohm ringers.........- $7.00 
Kellogg desk sets, 2200 type, 3 bar 
gen., 1000 or 1600 ohm ringer.... 8.00 
Kellogg desk sets, 2200 type, 4 bar 
gen., 1000 or 1600 ohm ringer..... 8.50 
Dean desk sets, 3 or 4 bar gen., 1000 
or 1600 ohm ringers ........-.++++. 6.50 
Ss. C. desk stands with misc. good 
signal boxes, 3 or 4 bar gen., 1000 
or 1600 ohm ringers .......-+-++-+.5 6.25 
Kellogg No. 97 desk stands with No. 
259 steel signal set, harmonic ring- 
OE scacebrardnedandeentsnseegeetane 7.50 
Kellogg No. 97 desk stands with No. 
75 steel signal set, 1000 ohm straight 
Hime FIMBOTS§ .ccccccccccccccsseces 7.25 
Kellogg No. 39 desk stands with No. 
75 steel signal set, 1000 ohm 


straight line ringers............++. 6.50 
Kellogg harmonic ringers, 20 and 60 

GND 0:06:46 40:0. 006060.000006000000002% 1,25 
Kellogg harmonic ringers, 16, 33, 50 

QNd 66 CYCIOD ..ccccsccccccessesess 1.25 


Write for our 1925 
Bulletin. It’s free. 


Electrical Instrument Repair Co. 


1043 West Madison Street, 
Chicago, IIl. 











REBUILT 
TELEPHONES 


Leich Electric Co. 5-bar 
magneto telephones... .$9.50 


North Electric Co. 5-bar 
magneto telephones.... 8.50 


Dean Electric Co. C. B. 
desk sets with steel har- 
monic be!l boxes, refin- 


NE ena asc an 6 at 6.50 


Same as above complete 
 - Sheree 4.50 


Mansbridge condensers, 1- 


MF and 2-MF......... 39 


BUCKEYE TELEPHONE 
& SUPPLY CO. 
30 W. Spruce St., 
COLUMBUS, OHIO 








545 N. Fourth St, Cor. Goodale St. Columbus, Ohio 


WANTED 


Get your Telephone Repair 
Work done at the old reliable 
Telephone Repair Shop. 
SUTTLE EQUIPMENT CO., 
Lawrenceville, Illinois. 


FOR SALE 


FOR SALE—If you want to purchase 
or sell a telephone property, write H. B. 
Crandell, P. O. Box 226, Springfield, Ill 

















FOR SALE—Several new Western 
Electric Ten Line Cordless Magneto 
Switchboards and also three new No. 
1800 Western Electric Ten Line Mag- 
neto Cord Boards. Will consider any 
reasonable offer on one or lot. All 
American Telephone Co., 22 Beaver 
Street, New York, N. Y. 





FOR SALE—550 Phone System in 
prosperous section of Missouri. First 
class condition. Bargain. Address 
6402, care of TELEPHONY. 





FOR SALE — Telephone Exchange 
and Building; 220 stations. Price for 
both, $14,000.00. Rates $1.75 to $3.00 per 
month. Rent and commissions about 
$600.00 per month. Will sell all or half 
interest to man that will run it. For 
particulars write H. A. Davis, Sperry. 
Okla. 





FOR SALE—Telephone Exchange of 
about 500 stations, located in South- 
eastern Michigan. Good condition, 
profitable and in an ideal location, in a 
town of about 900 population. Other 
business requires owner’s attention. Ad- 


dress 6406, care of TELEPHONY. 


POSITION WANTED 


POSITION WANTED—By switch- 
board man, 17 years’ experience in gen- 
eral central office; common battery and 
magneto systems. Best of references. 
H. Neander, 6 East 83rd St., Portland, 
Oregon. 














It’s Getting What You Want 
That Concerns You— 
and Telephony 








An advertisement in Telephony is 
read 

Everywhere a telephone wire is run, 

And the message that you put in 


OPPORTUNITIES 


Means that from numbers of readers 
There will come a response that 
will mean 


REAL OPPORTUNITY FOR YOU 

| | So make your “WANTS” and “FOR 
SALEABLES” known— 

Use TELEPHONY for advertising. 











Please tell the Advertiser you saw his Advertisement in TELEPHONY. 
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Valuation:—Supervision— Plant—Inductive Interference 
Expert Administrative Counsel for Utilities 


JAY G. MITCHELL 


TELEPHONE ENGINEER 
Member A I. E. E. 


1042 W. Monroe St. 


Springfield, Ill. 








Frank F. Fowle & Co. 
Electrical and Mechanical 
ENGINEERS 


Monadnock Building CHICAGO 








CONSULTING 
Telephone Engineer 
GARRISON BABCOCK 


800—20 East Jackson Blvd., Chicago, Ill. 
Telephone Wabash 5212 








JOH NSto During recent years 
oJ: i have been privileged 
TELEPHONE On to appraise Telephone 
VO ES Exchanges all over 
the United States. 
The list totals 410. 








t ee 
Nc IN ee® capuieent 


INDIANAPOLIS 903-4 Lemcke Building 








ww. C. POLK 
CONSULTING TELEPHONE ENGINEER 


Plans, Estimates and Reports, 
Appraisal and Supervision 


Can arrange a moderate amount of financing. 





Telephone Bldg. Kansas City, Mo. 











W. H. CRUMB 


Telephone Engineer 


9 Soath Clinten St. Chicago 














TELEPHONE ACCOUNTING 


“COFFEY SYSTEM” 


The Independent Standard 


Coffey System and Audit Co., C. P. A. 
607 Peoples Bank ante. -» Indianapolis, Ind. 


Exclusive Telep eA tants 








TELEPHONY 





surr, D., pres. and mgr., Lake Washing- 
ton Telo. Co., Kirkland. 

Lester, C. C., Miss, secy. and auditor, 
The Interstate Utilities Co., Spokane. 
Watson, C., Puyallup Valley Home Telo. 

Co., Puyallup. 


WISCONSIN. 
Albers, W. W., treas., Wausau Telo. Co., 
Wausau. 
Bowden, A. H., secy-treas. and mgr., Al- 


mond Telo. Co., Almond. 
Crawford, H. I., gen. supt., 
Co., Wausau. 


Wausau Telo. 


Engh. H. M., American Appraisal Co., 
Milwaukee. 

Gallon, W. J., gen. megr., Antigo Telo. 
Corp., Antigo. 

Goodrich, W. F., secy.-treas. and mgr., La 
Crosse Telo. Co., La Crosse. 


Goodrich, F. W., 
Co., Wausau. 
Gordon, G. H., vice-pres., 
Co., La Crosse. 
Iverson, C. J., mgr., 
Amherst. 
Kimmel, W. 

Supply Co., 


Wausau Telo. 


vice-pres., 
La Crosse Telo. 
Telo. 


Amherst Co., 


R., Kellogg Switchboard & 
Madison. 


Lawton, W. E., secy.-treas. and mer., 
Cieoqua Telo. Co., Viroqua. a 
McKinney, F., supt., Clinton Telo. Co., 


Clinton. 

Maxson, A. B Milton & Milton Jct. 
Co., Milton Jct. 
Odegard, S. L., pres., 

Co., Madison. 


Telo. 


Commonwealth Telo. 


Peterson, D. E., mgr., Midway Telo. Co., 
Medford. 

Pratt, J. A., secy., Wisconsin State Telo. 
Ass’n, Madison. 

Runkel, F. H., megr., Portage Telo. Co., 
Portage. 


Shaw, G. W., secy.-treas. and gen. 
Beloit Farmers Telo. Co., Beloit. 
Shaw, I., Beloit Farmers Telo. Co., Be- 


mer., 


loit. 
Smart, E. B., secy. and mgr., Wood 
County Telo. Co., Wisconsin Rapids. 


Smith, F. M., 
Co., Osseo. 
Smith, W. L.,’ Mrs., pres., 
T. & T. Co., Neillsville. 
Smith, W. L., secy.-treas. and gen. mgr., 
Badger State Tel. & Tel. Co., Neillsville. 
Spengler, J. W., secy. and gen. megr., 
Marion & Northern Telo. Co., “Marion. 
Stetson, K. H., mgr., Interurban Telo. Co., 
Lake Mills. 
Storkerson, J. M., 
Co., La Crosse. 


secy. and mgr., Osseo Telo. 


Badger State 


supt.,. La Crosse Telo. 


Teasdale, Flora, Miss, Monroe County 
Telo. Co., Sparta. 
Teasdale. Howard, Jr., Monroe County 


Telo. Co., 
Teasdale, H.., 

Sparta. 
Woodward, L. C., Mrs., 

Telo. Co., Neillsville. 


Sparta. 


secy., Monroe Co. Telo. Co., 


Badger State 

















J. G. WRAY & CO. 
lelephone Engineers 
eialiste in — Rate Surveys, 
rie aneial Investigations Organization, 
and Operation of Telephone ompanies. 
J. @ Wray, Fellow A. I. EB. EB. 
Cyrus G. Hill 


1217 First National Bank Bildg., Chieago 











Please 
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[JE willassist established,well : 

managed, prosperous tele- ; 
phone companies in financing | 
' 
’ 


v= 


Tr.7.v. 


ee ae 


present property, improve- 
ments or acquisitions. 


y 


FN. pe b | conan 





HARIUS TRUST BUILDING 


CHICAGO 


te’ the Advertiser you saw his Advertisement in TELEPHONY. 





Vol. 89. No. 17, 








§& Times Faster 
“Typewriters’’ Names, Ad- 
dresses and rateson bills, 
500 reg te FREE 


TRIAL. Easy Terms 


Hadvessogteph 


906 W. Van Buren St. Chicazo, til, 








ACCOUNTING! 


Specialization on Public Utility Account- 
ing Records and Audits enables us to best 
serve Telephone Companies. 


HERDRICH AND BOGGS 


Certified Public Accountants 


1014 Merchants Bank Bldg., Indianapolis, Ind. 








Radio Patents Corporation 


Incorporated 1917 
Patents Purchased 
Consulting services on your patent situation. 
247 Park Avenue New York City 








NAUGLE POLES 


Northern and Western Cedar 
Butt-treated or Plain 


NAUGLE POLE & TIE CO. 


59 East Madison St., Chicago 








GUSTAV HIRSCH 


Consulting Engineer 


in all branches of 'elephone Engineering 
Rate Cases, Appraisals, Financial 
Investigations, Inspections 
and Reports. 


COLUMBUS - OHIO 











LOCUST PINS 
Oak Brackets Pole Steps 


Other wood Insulator material 


Bedford Hardwood Company 


BEDFORD, VA. 














CHAPMAN 


LIGHTNING ARRESTERS 


Manufactured by 
MINNESOTA ELECTRIC CO. 
Minneapolis, Minn. 








A complete stock of 
KELLOGG TELEPHONES 
TELEPHONE SUPPLIES 


RC A RADIO EQUIPMENT AND PARTS 


NORTHWESTERN Tage 
EQUIPMENT COMPANY 
SAINT PAUL AND DULUTH, MINNESOTA 











The advertisers on this 
page will render you 





prompt, efficient service 


—, 
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